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LOUIS, MO., March one 
hundred were present when President C. ©. 
Pauley called the midwinter meeting of the 
Health and Accident Underwriters Confer- 
ence to order at the Chase Hotel, St. Louis, 
Tuesday morning. Mr. Finley, secretary to 
Mayor Kiel, gave a delightful address of 
welcome, which was responded to by Ben 
Haughton, secretary, International Travelers Association. 

Dr. Ivan Lee Holt, St. John’s M. E. Church, St. Louis, fol- 
lowed with an address, “The Way Ahead.” Dr. Holt is a most 
f entertaining talker. He brought out the changing conditions in 
the world at the present time, showing that many favor an 
y attitude of compromise, while others look only to pleasure, but 
that neither of these classes produces the leaders. He said that 
the changes going on to create a challenge and that those who 
accept the challenge and realize that a spirit of service is neces- 
sary are the ones who will be the leaders. 

The rest of the morning session was devoted to routine re- 
ports of various committees. The September meeting will be 
held at West Baden, Ind. 

The afternoon session opened with a paper on problems in 
agency development, read by R. M. Rowland, agency super- 
visor, National Casualty Company. Mr. Rowland called atten- 
tion to the fact that life insurance has outstripped health and 
) accident insurance in growth and inquired the reason. One of 
the reasons is not getting new men to produce a sufficient volume 
of business to be profitable and to justify their appointment. 
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T. Leigh Thompson, vice-president, National Life and Acci- 
dent Insurance Company, then read a most interesting paper, 
“Am I My Brother’s Keeper?” in which he traced the change 
from the old idea that one is not his brother’s keeper to the 
growing idea that every man should help others all he can. 
Even a cursory survey of existing laws, public opinion, business 
practices, and prevailing conditions generally, he said, lead to 
the inevitable conclusion that we, nationally and individually, 
have caught the vision of the brotherhood of man and believe 
in the gospel of “Bear ye one another’s burdens.”. The rela- 
tionship of capital and labor during the past few decades has 
undergone a revolutionary change which unquestionably is ad- 
vantageous to both. The fundamental cause of this change is 
the ethical system taught by Christ, the keystone of which is 
service. Mr. Thompson then stated some of the fundamental 
principles of life and disability insurance which are present in 
order that the standard of company administration and service 
to be insured will be in full accord with the utilitarian and 
henevolent character of the business. 

The session closed with two round table discussions, E. C. 
Bowlby presiding. The subjects were—“Should the Indemnity 
on an Accident Policy be Reduced for Occupational Accidents 
that Are Covered by Workmen’s Compensation Insurance?” 
and “On Termination of Policies at Ages 60—70,” the latter 
being continued from the last annual meeting. 

The conference dinner was held Tuesday evening in the large 
ballroom of the Chase Hotel, Attorney Lawrence McDaniel, 
of St. Louis, being the principal speaker. 








Fire Insurance 


THE SPECTATOR 





Thursday 








NEW YORK COMPENSATION COMMITTEE REPORTS 


Finding 


s Show Increases in Payments Made--Delays Hamper Fune. 


tioning of Law---Standard Eyesight Test Recommended in 
Cases of Optical Injury 


DMISSION of delay in settlement of compensation pay- 
ments ; inability of the State Industrial Board to dispose 
of claims within a reasonable time; recommendation of 

a standard test to determine degrees of eyesight impairment ; 
and the suggestion that the present number of referees is in- 
sufficient to cope with existing conditions, are among the findings 
brought to light in the report of the special committee of the 
New York Legislature which was appointed to investigate al- 
leged delays in compensation cases. The report, made public 
within the past few days, shows that there has been a consistent 
and tremendous increase in the amount of compensation money 
paid out since the early part of 1916. 

The figures given in the report indicate that compensation 
payments made for 1916-1917 were $7,517,016; for 1917-1918, 
$9,046,746; for 1918-1919, $11,548,880; for 1919-1920, 
$14,663,221; for 1920-1921, $17,737,161; for 1921-1922, 
$15,267,058; for 1922-1923, $17,213,057; and for 1923-1924, 
$22,731,485. These increases in the total payments made it 
necessary, in 1922, to augment the force of referees from 12 to 
20 so that there are now 10 referees sitting continuously in 
New York city every day except Sundays and holidays. In 
addition, there are two referees in each of the Districts of 
Albany, Rochester, Buffalo and Syracuse. 
referees who pass on death cases. 

For the year beginning June 30, 1924, the report states that 


There are also two 





1923 CALENDAR YEAR—STOCK CASUALTY COMPANIES 


the total number of accidents listed was 371,000, with a total 
number of 115,000 claims submitted to the referee and a total 
of 256,000 hearings. Only about 3,800 claims were acted oy 
by the Industrial Board in that year. The number of legal 
appeals to the Appellate Division of the courts has increased 
until, on January 1, 1925, there were 2,048 cases on appeal. 

Testimony made before the special committee shows that the 
Board, as such, seldom, if ever, sits as a body and the result i 
that practically all appeals are decided by one member. Jerome 
Donovan, former deputy attorney general of the department 
of labor, who handled workmen’s compensation cases for the 
Workmen’s Compensation Bureau, stated that “in view of the 
fact that more than $22,000,000 was actually paid in compensi- 
tion last year (the incurred loss was approximately $35,000,000) 
the body politic is affected so vitally that the legislature should 
at least give its attention to whether or not it is in the position 
where it should have a compensation judiciary system.” 

Certain witnesses before the committee, when the subject of 
industrial accidents came up, suggested the adoption by law of 
a specific test to determine the extent of loss of eyesight. The 
committee believes that the system affecting this matter should 
be uniform throughout the State in order that delays in pay- 
ment of compensation for such injuries may be avoided. At 
present the medical controversy on the extent of such injuries 
is often conflicting and occupies a great deal of time. ‘ 































































UNDERWRITING RESULTS ACQUISITION AND F1iELD SuPERVISION Cost 
| PERCENTAGE OF NET DIRECT Total 
| Ratio WRITTEN PREMIUMS allowance 
Loss 7 of net All other Total provided in 
Premiums ratio, 5g ese Phas acquisition | acquisition —_— 
earned per cent , “pee: and field and field oe 
per cent under- missions s “ie ie supervision 
writing,* | incurred,+ | SUPervision | supervision | ‘conference 
per cent per cent expen Sreuece rules,t 
incurred, incurred, t 
per cen 
per cent per cent 
PRMNOMMND NGA i on tusaud ora pein Os AES Oe $32,065, 357 43.7 55.3 91) 
MERA Re poe eas i.e ata egw ae Ags ioe ciate aloe 18,166,204 60.2 48.7 —8.8 28.6 4.0 32.6 
OCB OE AMC MDANE S655 ss cin rorace cs acing oot cou es 17,265, 160 51.1 46.7 1.9 ig 7 
RS EMRMMRD Coe ori Sacks Gis miacis ulomwies ap atesine 77,066,518 46.1 46.7 7.0 22.3 3.4 25.7 25.0 
PRORIMILY, OUNET ADAN GULO.... 5. 6 ncis os aes0c0 ceo is pie 32,191,139 54.3 54.6 —9.2 21.5 3.7 25.2 25.0 
Workmen's compensation................-..0.e eee 98,485,115 67.7 42.0 —10.1 14.3 3.4 7.7 17.9 
A Os 6 Sh cerns wi ee eRe 25,721,471 35.2 53.7 10.7 22.0 6.7 bs ay (gl paper rey 
Te Se he Se oe a Bane Snowe oe 38 , 296 , 326 40.7 60.7 —1:6 26.2 730 BOOTY scenes as 
MUMIA Seo os ce Hs idea dice |S ood Hew 13,823,464 42.5 53.7 3.6 32.2 3.4 35.6 35.0 
PE EUMNA EATING oo 5565.5 6.5. 6 s.4's Ged sca ns re aieralore 21,269,812 43.4 53.6 2.9 28.3 459 32.5 30.0 
CIZENED COTES SSS ah ere arian ne ear cory pee 2 5,466 , 534 14.4 82.9 4.2 21:0 8.1 29.1 30.0 
NIDDM N MD BARDEN 65.555. -S ands eid Sse DORIS RO 1,994 ,978 35.1 77.6 —11.3 22.1 5.6 27:7 30.0 
I NID So ic oinies cnc senecensaseceden 22,033,231 57.6 53.7 —11.5 23.8 3.3 26.6 25.0 
PANS MNES Ned oc otis isos d aura, sipieaton acters 8,593,168 49.8 44.2 5.9 2277 3.4 26.1 25.0 
Property damage and oollision other than auto...... 982,080 54.8 48.3 —3.6 19.0 37 23.7 25.0 
redit OSS ee eee re eee 3,411,594 18.6 54.7 23.1 Zac2 4.1 BS) SR 
LAGS ASS SA OE eo oe ee nee rrr 942,834 69.5 37.1 —4.6 18.7 6.5 Boa cccecotas aes 
CET ay SS aa Oe eee RE | 709, 860 46.5 66.8 —12.8 22.7 Tie 29.9 25.0 
MDE MEN oles, aot hota bas Wik Teese Sis Rib wiki owe a Geto ale aia $418 484,845 §1.1 50.3 —1.6 22.4 4.3 "ear (al eR cre 
* In determining the net gain from underwriting, the miscellaneous loss arising from premiums charged off, disallowed, etc., is taken into account. This 


miscellaneous loss averages only about one-fifth of one per cent. 
Includes commissions to regional and general agents for field supervision as well as commissions to producers. 
t These percentages are maximum allowances. On certain portions of the business in some lines a smaller allowance is provided. For example, in the case of 
coal mine compensation risks, maximums of seven and one-half per cent and ten per cent have been established. 
§ Represents the experience of companies that have made no separation as between accident aud health premiums. 


(Reference to this table will be found on page 27) 
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FIRE PROTECTION AND PREVENTION 

ECENT continuing 

increase in fire losses of this coun- 
try makes it evident that new and more 
effective methods of fire prevention must 
he adopted if there is ever to be a reduc- 
tion in place of these constant annual 


evidence of a 


gains which are becoming to be a regu- 
larly expected feature of American life. 
The great American public has never yet 
heen persuaded to take the matter of fire 
prevention seriously. For this the insur- 
ance companies have often been blamed 
by orators “for the peepul,” it being 
claimed that the insuring of all classes of 
risks lulls the public into a sense of false 
security. This augurs merely a lack of 
knowledge of how the business of fire in- 
surance is conducted, and there seems to 
be no reasonable need for doubt but that 
there would be much benefit to the cause 
of fire prevention were there a more gen- 
eral knowledge of the way in which credit 
is given for fire preventative measures. 
People, however, proceed with the idea 
that the insurance companies pay or, if 
not, they themselves may be lucky enough 
to escape loss, and there the matter ends. 
As a matter of fact it is quite impossible 
to estimate the per capita loss to the coun- 
try on account of fire, but we do know that 
the apparent direct loss is about $6 for 
every man, woman and child. This, how- 
ever, takes into no account the indirect 
losses, which are quite as large if not 
larger than the direct losses. These losses 
ire not paid by insurance companies, nor 
hy the owners of property destroyed, but 


are distributed pretty equally over the 
population both by insurance companies 
and by increases in the costs of produc- 
tion. It is not at all necessary for a man 
to be a property owner to share in these 
costs ; so long as he buys foods and cloth- 
ing, which any man must do, he pays. It 
is, therefore, not a question limited in in- 
terest strictly to property-owners but one 
in which everyone is properly interested, 
whether they realize it or not. The real 
problem of fire prevention is to bring 
about a change of public opitiion. 

Fire marshals and fire chiefs, regard- 
less of how conscientiously they work, can- 
not accomplish any great results without 
the aid of an aroused public. They are 
political appointees, and of necessity 
swayed in their activities by political mo- 
tives. Thus if a large and influential 
property owner is determined not to con- 
duct his holdings according to prevention 
principles, political appointees cannot do 
much about it unless a majority of public 
opinion is positively with him. Under pres- 
ent conditions one can hardly imagine any 
political unit asserting itself strongly for 
strict fire prevention enforcement, hence it 
is not accomplished. 

In a speech at Dallas, Texas, last week, 
Franklin H. Wentworth, secretary of the 
National Fire Protection Association, rec- 
ognized:the facts, as outlined above, and 
outlined a remedial plan. This is, that in 
each city civic and business organizations 
co-operate in the appointment of a joint 
fire prevention committee and actively 
support it. This committee could then 
work in harmony with local officials and 
would be in a position to arouse public 
opinion whenever and wherever neces- 
sary. It is a commendable plan, which 
goes hand in hand with the educational 
programs now being carried on, and pro- 
vides a strong agency for the good of the 
community at large. The educational 
work which has been the chief reliance in 
the past of the great organizations work- 
ing for fire prevention has undoubtedly 
done great good, but it has failed, and 
probably will continue to fail, in arousing 
public opinion to the point of asserting 
itself. But it may well prove that a joint 
committee representing the co-operative 
influence of a number of civic and busi- 
ness organizations will be able to exert 
enough influence to change public opinion 
from an apathetic to an active state. In- 
dications are that the public is about 


5 


ready for such a move. We would sug- 
gest to Mr. Wentworth, however, that 
when the Association actively starts this 
plan, it include within its scope the labor 
organizations of each city. Their influ- 
ence is not to be despised, especially in 
matters of this kind. 





ELLING insurance men how to run 

their business has become a popular 
pastime with some people, the majority 
of whom are actuated by commendable 
motives but whose knowledge of indem- 
nity operations is strictly limited by the 
narrow confines of their outlook. Now 
and then, however, one of these parties 
comes forward with a suggestion which 
is not entirely devoid of merit. Such a 
recommendation was recently made by 
the Associated General Contractors when 
they agreed among themselves that it will 
be a good thing if “All corporate surety 
companies enter into an agreement to 
place the collection of information, veri- 
fication of experience, character and 
performance records, financial  state- 
ments and all other essential information 
in the hands of some agency which 
does not participate in premiums, and 
refuse any re-insurance to any bond- 
ing company refusing to co-operate in 
such a procedure.” The question of 
having all the companies put this theory 
into practice for the benefit of contrac- 
tors may well be left to surety organiza- 
tions themselves for decision. If, instead, 
the companies could be induced to act in 
concert upon some plan for making un- 
derwriting information available to each 
other in cases where the applicant had 
already, at a prior date, taken out a bond, 
the idea might be productive. Such a 
clearing-house of details needed for prop- 
er risk selection might eventually reach 
the point where the companies would have 
a complete record of any bond-holder who 
had ever secured coverage, and the gen- 
eral effect upon underwriting loss ratios 
can readily be visualized. 





Accident Statistics Issued 

The Health and Accident Underwriters Con- 
ference has just issued its statistical report for 
the year 1924. The tabulation shows a marked 
improvement in the sickness experience for the 
past twelve months, as compared with 1923, 
the monthly average being lower than at any 
time in the two previous years. The report in- 
dicates that diseases, such as tuberculosis and 
cancer have a high mortality rate in life insur- 
ance but a low disability in health insurance. 
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NEW YORK LIFE INSURANCE 
COMPANY 





Eighty Years of Continuous Growth 
Finds Giant Ordinary Company 
in Splendid Shape 


INCOME NEAR QUARTER-BILLION 
MARK 


Statistical Summary of Transactions In- 
dicates Soundness of Policy and 
Management 


Legal reserve life insurance on the mutual 
plan as it is recognized to-day began in Amer- 
ica a little more than eighty years ago. One of 
the pioneers in the field was the New York Life 
Insurance Company, which began business in 
1845. Having weathered the economic calami- 
ties of many international and domestic wars, 
as well as the financial difficulties that arose 
from time to time during the years when the 
United States was endeavoring to establish 
some sound monetary policy, the New York 
Life Insurance Company in its eightieth annual 
statement shows great strength. Its present 
position in the financial and insurance world 
indicates that there is sometaing permanent 
and enduring in the principles upon which the 
business was founded and upon which its af- 
fairs have been managed for more than three- 
quarters of a century. 

With the close of business on December 31, 
1924, the New York Life reported that some- 
thing over 265,000 new policies of life insurance 
had been issued, revived and increased during 
the year, for the tremendous sum of $764,116,- 
524. The average size of policy was $2867, in- 
dicating that individual policyholders are recog- 
nizing the need for more liberal protection of 
the family by substantial life insurance. The 
total insurance in force reported by the New 
York Life is represented by 1,910,999 policies 
for $4,695,104,195 insurance, the average pol- 
icy being for $2456. The New York Life’s 
business is entirely on the ordinary plan, rep- 
resenting individual policies on individually- 
selected lives, all subjected to medical exami- 
nations. No industrial or group insurance con- 
tracts have ever been issued by the company. 


TREMENDOUS RECEIPTS IN 1924 

Premuim receipts in 1924 amounted to $180,- 
541,481, of which $32,858,631 represented pay- 
ments for new policies, while $147,682,850 was 
the sum paid for renewal premiums. The total 
income for the year was nearly a quarter of a 
billion dollars, being $2 2,696,676, derived from 
Premiums as indicated heretofore and interest 
and rents and other sources. Total interest and 
rents accounted for $50,498,340, while all other 
sources contributed $11,656,855. At the present 
rate of increasing income, it is apparent that 
i 1925 the company’s receipts from all sources 
will well exceed $250,000,000. 


Tue YEAR’s DisBURSEMENTS 
Total disbursements in 1924. were $211,730,- 
426, so that there was saved out of income $30,- 
966,250 and laid: by for additional future pro- 





tection to policyholders. Of primary interest 
among expenditures are the payments on ac- 
count of policy obligations. Death claims alone 
totaled $36,775,326, or an average of more than 
$3,000,000 per month. Living policyholders re- 
ceived far more than was paid out on account 
of death, however. In dividends alone, to re- 
duce the cost of insurance to policyholders, the 
payments amounted to $51,621,763, while en- 
dowments amounted to $21,600,154; annuities, 
disability and accident benefits aggregated $3,- 
680,812, and surrender values amounted to $25,- 
233,617. Total payments to policyholders were 
$169,693,319, of less than one-fourth 
went on account of death claims. It is signifi- 
cant to note that, in dividends alone, the pay- 
ments to living policyholders exceeded the 
amount paid for death claims by nearly $15,- 
000,000. 


which 


FINE Procress MaApE Last YEAR 

Gains were made all along the line in 1924 
over 1923. Premium income increased by ap- 
proximately $11,000,000, while total income rose 
by $16,210,329. The increase in new business 
written was nearly $54,000,000 or more than 
an average increase of $1,000,0000 a _ week, 
while the gain in insurance in force was more 
than 100,000 policies representing $318,374,391 
of insurance. The average policy in force in- 
creased from $2419 to $2456. Admitted assets 
increased by $52,122,448, an average increase 
per week of more than $1,000,000. 

The accompanying tabulation records in con- 
venient form the leading items of progress and 
strength of the New York Life: 

BusINESS AND STANDING IN 1924 


$32,858,631 
147,682,850 


Premiums on new business........... 
Renewal Premniigne <a. ccnsince cca 
Total premium income.............. $180,541,481 
$50,498,340 
11,656,855 


$242,696,676 
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$36,775,826 
21,600,154 
3,680,812 
25,233,617 
51,621,763 
30,781,645 


Paid: ‘for death elaine... ..ccccce cs uses 
Paid for Gndowiients. =o... ccuseee oe 
Paid for annuities, disability, etc...... 
Paid for surrender values... .066 cee 
Paid for GividetdS «<< 2ccc < cccciee vse 
Paid on cther policy accounts......... 


$169,693,318 
Other payments ..accccwscusedcesuve 42,037,108 


Total dishurseniente: <.cccec ccccwcses $211,730,426 
$30,966,250 


Fncamie Tai “Byicn sc csccic cde wowceas 
1,055,896,210 


Total admitted  assetSs.. ...066 ccc ees es 


Reserves of pOliGless « .<0ccsseeansee 810,393,980 
Dividends payable in 1925........... 54,186,792 
Dividends payable in sul sequent years. . 7,108,161 


Other assigned surplus funds......... 184,257,277 


New paid-for business (including re- 
vivals and increases), 265,904  poli- 


Clete AGE. cic cocustecccemeswaennaeea $764,116,524 
Insurance in force January 1, 1925, 
E.DEO,988 policies 16K... << kas secw ies $4,695,104,195 


Assuming 300 working days in the year, the 
foregoing transactions when reduced to a daily 
average show that the New York Life added to 
its assets in 1924, $173,741 daily; receipts from 
policyholders averaged each day $601,803, while 
income from other sources averaged $207,183, 
the total average daily income being $808,988. 
Total daily payments to policyholders averaged 
$565,644, the average daily payments to 
beneficiaries on death claims being $122,584, 
while living policyholders received an average 
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STATE WANTS DIRECTORS 


Superintendent Recommends Public 
Representative on Boards of 
Mutual Life Companies 


POLICYHOLDERS’ CONTROL 
INOPERATIVE 


System Under Present Law Does Not Carry 
Out Original Intent, According to 
James A. Beha 

In his preliminary report to the legislature, 
Superintendent of Insurance James A. Beha, of 
New York, make an interesting recommendation 
concerning mutual life insurance companies 
domiciled in this State; namely, that the law® 
he so amended as to enable him to appoint at 
least one director on the board of each of these 
companies. Mr. Beha’s makes the following 
statements in his report in explanation of his 
recommendation : 


The four largest companies located in this 
State belong to the policyholders. With 
approximately seven and a half million of ordi- 
nary and thirty million of industrial policies in 
force, with assets of approximately four bil- 
lion, over twenty-two billion of insurance in 
force, the conditions and the conduct of these 
companies constitute a serious matter. They 
have become so large and deal with the interests 
of so great a proportion of the citizens of this 
country that they are becoming more and more 
semi-public institutions. No personal ambitions, 
selfishness, prejudices or any consideration 
other than the public interest and that of the 
policyholders should be the motive by which 
these corporations are conducted. The respon- 
sibility of this State as to whether these cor- 
porations shall fulfill their destiny is a serious 
one. While this department has supervision 
over these companies and is constantly engaged 
in making an examination of at least one of 
the large companies, these examinations in their 
nature must of necessity have limitations. The 
intangible qualities of management which de- 
pend upon judgment and initiative force, as 

(Continued on the next page) 











of $443,058. Agents wrote an average of 886 
policies for $2,530,026 each day, the average 
daily increase in insurance being 338 policies 
for $1,061,247. 

The transactions of the New York Life over 
the more than three-quarters of a century of 
its activity embrace gigantic aggregates. These 
are briefly summarized in the following table: 


REsUME, 1845-1924, INCLUSIVE 


Premium income received..........-. $3,008,019,288 
Paid for death lawns. «<c<s«scssoces 789,453,351 
Paid to living policyholders.......... 1,398,695,297 
Tctal payments to policyholders..... 2,188,148,648 
Assets Jandary 1, 1926....6.ccccee 1,055,896,210 
Total benefits to policyholders....... 3,244,044,858 
Excess of benefits over premiums..... 236,025,570 


From the foregoing its appears that while 
policyholders have paid the enormous sum of 
$3,008,019,288 in premiums since organization, 
they have received in death claims and other 
benefits $2,188,148,648, while there is yet being 
held for their protection $1,055,896,210, making 
the total benefits to policyholders since organ- 
ization $3,244,044,858, or $236,025,570 more than 
was paid in by them; thus policyholders have 
derived benefits in the ratio of $1.08 for each 
dollar of premium paid. 
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Wants State Director 
(Continued from the previous page) 
well as courage and imagination, cannot be set 


down in a statement of facts in a report on 
examination. 


NECESSITY FOR STATE APPOINTMENT 

It is my belief that there is a vital question 
involved in the conduct of these creatures of 
the State. It was the intent of the legislature 
in enacting section 94 of the insurance law that 
the policyholders, the actual owners of these 
companies, should have some part in the man- 
agement of their companies, and have repre- 
sentation on their boards of directors. The 
lapse. of time has, however, proven that such 
intent of the legislature cannot be carried out 
under the present law. Might it, therefore, not 
be well that this section of the insurance law 
be amended so that the Superintendent of In- 
surance be authorized or empowered to make 
certain selections of directors from among the 
citizens of this State to form a part of the “ad- 
ministration ticket” for the board of directors? 
In this way the policyholders might obtain 
some representation in the board of directors 
and thus in the management of their own com- 
panies. 

.These corporations were created to serve 
great purposes. It is the business of the State 
to see that this service is performed. 


VIEWS OF THE COMPANY OFFICIALS 

Inquiry at offices of numerous life insurance 
‘companies revealed the fact that they have 
nothing to say. A somewhat similar measure 
is said to have been suggested by a former 
superintendent some ten or twelve years ago, 
but no active support was given the idea and 
it “died a-borning.” It is not generally believed 
that this latest move will receive legislative 
sanction even if it should be brought before 
the lawmakers. 

It has been pointed out that there is extant in 
New Jersey a law under which the chancellor 
is empowered to appoint three directors to 
the board of the New Jersey stock life compa- 
nies. Under this law, however, the appointment 
is absolutely non-political, as the chancellors of 
New Jersey are appointed for life and have 
always been men of very high character. The 
proposal for New York refers only to mutual 
concerns domiciled in New York. 

Irom what can be gathered in conversation 
there seems to be no doubt but that the compa- 
nies will not regard any such measure with 
favor. It holds far too great possibilities for 
political maneuvering. Executives regard the 
safety of the funds of their policyholders as 
paramount to any move, however sincere, which 
would subject them to the dangers inherent in 
political interference. 

Robertson Law Controversy Continues 

Dattas, Tex., February 27—Controversy is 
raging in Texas over the Wirtz bill which 
would repeal that clause of the present Robert- 
son Insurance Law which requires companies 
admitted to Texas to invest the greater part of 
their earnings in Texas securities. It is claimed 
for the Wirtz bill that it would reduce inter- 
est rates in Texas if adopted. Lines are not 
clearly drawn on the matter but it seems to be 
true in general that money-lenders on the 
ground are opposed to the bill and borrowers 
are in favor of it. 


‘ments, $395,401. 


GIRARD LIFE MAKES FINE RECORD 


Shows Excellent Gains in 1924 Over Previ- 
ous Year 


‘ 

An inspection of the annual statement of the 
Girard Life Insurance Company of Philadel- 
phia, Pa., covering the year 1924, shows that 
very satisfactory results were achieved last year 
by that company. The new paid-for insurance 
issued last year amounted to $6,154,288, the 
average policy amount being $2783, while the 
increase in new business over that of 1923 was 
$135,084. 
10,750 policies in force amounting to $27,510,- 
775, this sum showing a gain of $3,121,437 over 
the amount a year earlier. Admitted assets 
reached the sum of $3,680,884, this represent- 
ing an increase of $396,004, and closely approx- 
imating the excess of income over disburse- 
The premium income last year 
was $929,922, or $161,843 more than in 1923. 
The total income was $1,115,031, while the total 
disbursements were but $719,629. The rate of 
interest earned last year on the mean amount 
of admitted ledger assets, including bank de- 
posits, was 5.32 per cent, loans to policyholders 
being at the rate of 5 per cent. 

The dividends paid to policyholders last 
year amounted to $68,080, of which $7,572 was 
from a fund that had been created by the end 
of 1923 for the payment of future dividends on 
five-year dividend policies. In addition there 
was added to the deferred dividend fund the 
sum of $17,573, that fund now standing at $36,- 
877. For payment of dividends in 1925, and on 
annual dividend policies, whose anniversaries 
occur during the first half of this year, the sum 
of $8646 has been set aside and is carried among 
liabilities. 

The only real estate owned by the company 
is its home office building valued at $153,549, 
the other larger items among its resources be- 
ing bonds worth $1,330,044: first mortgage 
loans on real estate, $1,412,800; loans to policy- 
holders and premiuim lien notes, $425,013; cash 
in office and bank, $160,857; outstanding pre- 
miums, $148,068, and accrued interest, $43,344. 
The chief item among liabilities is the net re- 
serve on insurance in force, $2,943,823. With 
$3,680,884 of admitted the company 
shows a surplus as to policyholders of $580,- 
{61, including capital stock, $419,040. 

President M. T. Folwell that the 
Girard has already made definite plans for this 
year looking to increased results and is con- 
fident that they will be realized. It is manifest 
from the figures above set forth that the Girard 
Life is under progressive, conservative and 
ambitious management. Presi- 
dent, Nathan T. Folwell; first vice-president, 
Joseph M. Steele; second vice-president and 
secretary, Albert Short; third vice-president 
and treasurer, Richard H. Wallace; superin- 
tendent of agencies, Clarke T. 
ical director, Clark R. 
Brown & Williams. 


The company closed the year with 


assets, 


states 


Its officers are: 


3otting ; med- 


Craig, and counsel, 


—The outstanding business of the Mutual Eye In- 
demnity Company of Ft. Wayne, Ind., has been re- 
insured in the North American 
Company of Chicago. 
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President 
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PLANS OF CENTRAL LIFE 


Officials See Great Future—Company Had 
Good Year in 1924 


The Central Life Insurance Company of 
Fort Scott, Kan., has laid its plans for produc. 
ing $5,000,000 of issued business during 1925, 
The recent election of officers, as noted in Tue 
SPECTATOR last week, resulted in R. S. Tiernan, 
who has long been a leading directional factor 
in the company, becoming president. The other 
C. D. Sample, vice-president 
and treasurer; R. J. Harriss, second vice-presi- 
dent; D. Sharpe, secretary; J. T. Mayall, 
manager; Harry Warren, counselor, 
and Dr. C. F. Young, medical director. E. £. 


officers now are: 


agency 


Lyon, who resigned as assistant secretary and 


actuary, remains a director. 


President Tiernan and Secretary Sharpe have 


been with the company since its organization 
and Agency Manager J. T. Mayall joined its 
forces two months after it commenced writing 
business. 
posts they now occupy was in recognition of 
merit and in reward of their efforts on behalf 
of the company. 

The present annual statement of the Central 
Life, made as of December 31, 1924, showed 
that it had insurance in force to the total of 
$13,022,315 and admitted assets of $1,713,913. 
Its surplus to policyholders, apportioned and 
unapportioned, was $142,106. During the year 
the company paid $65,428 to policyholders and 
beneficiaries. 








Splendid Opportunity 





A rapidly growing, strong, eastern, old 
line life company has af 
opening for a capable assistant actuary. 
Write stating qualifications and salary 
expected. All replies treated as strictly 
confidential. 


insurance 


Address Actuary, care of THE 
SPECTATOR, New York. 
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EXAMINES RELIANCE LIFE 





Pennsylvania Department Finds 
Many Things to Commend 





COMPANY WELL CONDUCTED 





Financial Condition Exceptionally Sound, 
With Assets of $31,317,147 and 
Liabilities of $29,360,698 
The Pennsylvania Insurance Department has 
just made public a report on an examination of 
the Reliance Life Insurance Company of Pitts- 
burgh, Pa. made as of December 31, 1924. 
The examination is very favorable to the com- 
pany, the examiners concluding their report by 
stating that “the operation of the company is 
carried on efficiently and economically; its 
dividends are apportioned and paid without 
discrimination in compliance with the various 
policy forms. Strict adherence to the general 
statutes is manifest in all dealings of the com- 
pany, both as to its ruling and supervision. 
* The corporation is operated as one 
harmonious unit for the protection and safety 

of policyholders.” 

The examiners also took occasion to point 
out the fact that the company “has enjoyed a 
steady growth. During the past five years this 
growth has been very marked.” The report 
commends the organization and management of 
the company, pointing out that the board of 
directors meets with great regularity each 
month, and that scrupulous care has been mani- 
fested in keeping the minutes of all meetings, 
which, therefore, reflects an accurate and com- 
plete history of the company in all its important 
transactions. 

Speaking of home-office conditions, it is 
pointed out that the company has given careful 
consideration to the welfare of its home-office 
employees, a fact made evident by the support 
given to the social and athletic activities of the 
employees, and by their loyalty and co-opera- 
tion, in so far as the examiners were able to 
observe. 


AGENCY ORGANIZATION 

The examination discloses, although without 
particular comment on the part of the examin- 
ers, that all agency contracts are made with the 
company directly, and that no salary is paid to 
any agent. All contracts are uniform as to 
commission and other important conditions. 
The examiners express it as their opinion that 
“the acquisition cost of business, under their 
terms, is conservative and the treatment of the 
agents liberal.” 

In reference to the actuarial department, the 
examiners state that “the records of this de- 
partment were found clear, concise and in ex- 
cellent condition.” It is pointed out that the 
mortality rate for the past four years has ma- 
terially decreased, the average rate over that 
Period being 49.7 per cent of the expected. In 
1924 the actual mortality was 49.38 per cent of 
the expected. 


AccIDENT AND HEALTH DEPARTMENT 
The examiners verified the separate statement 


issued for the accident and health department 
and found it absolutely correct in every par- 
ticular. A perusal of the claim files indicates 
to them that the company is liberal in all claim 
settlements. They found its underwriting 
practices characterized by conservatism and 
sanity and of such a nature as to facilitate the 
rapid issue of policies, thereby giving prompt 
service to field representatives, while fitting to 
the applicant the form and measure of pro- 
tection best suited to his requirements. 


FINANCIAL STATEMENT 

The statement of financial condition, as of 
December 31, 1924, shows the company to have 
had total admitted assets of $31,317,147, and 
total liabilities of $29,360,698. The capital 
($1,000,000) and unassigned funds amount to 
$1,956,450. The company is shown to have life 
insurance in 
amounting to $285,284,904, the number of poli- 
cies being It issued, revived and ac- 
cepted, during the year, 25,922 policies. 

The examiners go into considerable detail 
concerning the assets of the company, the re- 
port showing that the company owns real estate 
in Pittsburgh carried at a book value of $158,- 
744. The examiners allowed a value of $190,- 
000 on this property, the difference of $31,256 
being carried in their report as a non-ledger 


force, as of the date mentioned, 


125,226. 


asset. 

The company owns mortgage loans to the 
amount of $1,427,149, of which $239,500 are 
on deposit with the Pennsylvania department 
These mortgages were examined and all found 
to be within the requirements of the law. It 
was found that the company has the sum of 
$3,030,770 in policy loan notes. 

The bonds owned by the company amount to 
$21,697,239, all of which are deposited in the 
vaults of the Union Trust Company of Pitts- 
burgh, excepting those held by various State 
departments for the benefit of the company’s 
policyholders. It is stated in the report that 
to gain access to the company’s securities it is 
necessary to have present two officers of the 
company. Bonds are carried at amortized values. 

The reserves on all outstanding policies were 
calculated, by the actuary of the Pennsylvania 
department, on a paid-for basis, American Ex- 
perience Table, with interest at 3 per cent on 
policies issued from 1903 to 1909, and on the 
3% per cent table from 1909 to the present 
time. The reserves, also the extra reserve for 
total and permanent disability benefits, were 
found to be correct as set up by the company. 
One of the special reserves set up by the com- 
pany amounts to $425,000, and is provided for 
any unexpected fluctuation in mortality or 
shrinkage in the value of securities. 

The principal officers of this company—James 
HT. Reed, president; A. E. Braun, vice-presi- 
dent, and H. G. Scott, vice-president and sec- 
retary—are to be congratulated upon the excel- 
lent showing they have made before the Penn- 
sylvania department. The report gives every 
evidence that the company is a particularly 
sound and well-managed institution, showing 
a healthy but not disproportionate growth each 
year. 


NEGOTIATES NEWSPAPER POLICY 


Federal Life of Chicago in Remarkable 
Deal With Chicago Tribune 


Cuicaco, Int., March 2.—Through the Fed- 
eral Life of Chicago, the Cnicago Tribune has 
announced one of the most sensational insur- 
ance propositions for its readers. The policy 
to be issued its readers will pay $7500 for loss 
of life, both feet, both hands, sight of both 
eyes, one hand and the sight of one eye, one 
foot and the sight of one eye; $3750 for the 
sight of one eye, either hand, either foot, and 
weekly indemnity for loss of time amounting 
to $10. The insurance runs for a period of 
one year and is renewable and provides for 
mishaps “within sixty days from the date of 
accident, directly and independently of all other 
causes from bodily injuries sustained through 
external, violent and accidental means.” The 
offer is open to all between the ages of ten and 
seventy, no examination being required. 

The amazing feature in connection with the 
offer is the fact that it is not even necessary 
for the person seeking the insurance to be- 
come a subscriber to the Tribune, all that is 
necessary is the filling out of the coupon in 
the Tribune, the enclosing of a dollar and the 
statement that the person will become a reader 
through purchase of a paper at the newstands. 
It is estimated that 1,000,000 policies will be 
issued. The Tribune circulation at the present 
time is nearly 700,000 during week days and is 
in excess of 1,000,000 on Sunday. For the pur- 
pose of writing the policies and caring for the 
additional business the Tribune has taken over 
the fifth floor of the Federal Life building. The 
major part of the expense incidental to the han- 
dling of this transaction will be assumed by 
the Tribune itself. 





Travelers Issues New Policy Form 

The Travelers Insurance Company of Hart- 
ford, Conn., announces the issue of a new life 
insurance policy form, known as the Guaran- 
tee Low Cost Life Expectancy Policy. The 
policy is not intended to be a so-called special 
policy but is merely an addition to the Travel- 
ers’ long list of policy forms. It patterns after 
but differs from ordinary life form in that it 
calls for a considerably lower rate than ordi- 
nary life until the insured has attained his 
expectation age in accordance with the Ameri- 
can Experience Table of Mortality. This pol- 
icy is intended for the men, in the great 
majority, that no longer need life insurance 
when attaining the ages of sixty-five and sev- 
enty. 


January Excellent Month for Connecticut 
General 

During the month of January the Connecticut 
General Life Insurance Company of Hartford 
established a new record in written business. 
Its total issue for the month was $20,967,000 of 
insurance. Of this over $16,000,000 was regu- 
lar life business, and $4,600,000 was group in- 
surance. 
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F beggars by wishing could ride they would nevertheless still be beggars. <A ride a at i | 
: . May 14. 

would get them nowhere, nor would it, even to them, mean anything. resident of 
motion of C 
The ride is the thing and that pre-supposes that the right to ride has been earned O'Brien. 7 
g I g spall 
and the destination has been thought out before foot is put in the stirrup. ad Nia ‘ 

mitte 
sae time and op; 
But after all the old proverb has an appeal for us. Its sarcasm exposes the futility oss of cack 
of wishing without working; it suggests that dreams do not come true without effort. years which 
in the scope 
: ° ° : : : licati rc 
It is alJ right to wish. The man who dreams of nothing and wishes for nothing — 
generally will not work and will get nothing. ‘The man who gets something visualizes spent in the 
it first, wishes for it, and then’ works for it. gram. The 
Guck, preser 
= = ‘i ‘i ; ished to the 
When General Grant told his wife that they were poor because all their property es i; 
had been lost through the rascality of a business partner, Mrs. Grant was naturally much now utilizin; 
grieved. ‘But,’ said the general, ‘It is nothing to compare with what it would be ead s 
tion of the ¢ 
cials of the | 


if one of the children had gone wrong’”’. mealidls au 


ciation was 


The proverb suggests that there is a “‘wish’’ in most human hearts. Serious- Michigan As 
minded men and women realize responsibilities, and if in moderate circumstances, they eheonr 
wonder how these obligations can be met. Therefore, they ‘wish’. CF. Cros: 

which compe 

About what does your dearest wish centre? Your children of course. If you igan Associ 
live you will take care of their training and education. Your productive power will cain 
give them a chance in life, a chance to ride. But suppose you do not live. ae and 
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Can they in that unhappy event be educated? Can they ride? They can. They complete in 
can by your forethought; and they will not be beggars either, and in doing it you will re lage 
not indulge in mere dreams. Your wish will become a reality. They will know how to The disc 
ride, whither to ride, and what to do when they get there. se ” | 
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medical dire 
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MICHIGAN LIFE MEN MEET 


Non-Medical Life Insurance Discussed— 
Further Report at Next Meeting 


The Association of Michigan Life Insurance 
Company officials, at its regular meeting held 
at Bay City, Mich., Thursday, February 26, ap- 
pointed a committee, consisting of actuaries and 
wea directors of the Michigan Mutual, 
Agricultural Life, the Detroit Life, the Grange 


hLife and the American Life to bring in a re- 


Pport at the next meeting to be held in Detroit, 
\ay 14. This committee was appointed by the 
president of the association, J. J. Mooney, upon 
motion of Clarence L. Ayres, seconded by M. E. 
O'Brien. The formal resolution asking for 


‘this report included instructions to the com- 


mittee to make as extensive a survey as the 
time and opportunity would permit of the busi- 
ness of each company member for the past five 
years which might be construed as coming with- 
in the scope of the proposed non-medical ap- 
lication program, as outlined and suggested. 

The entire time at the Bay City meeting was 
spent in the discussion of the non-medical pro- 
gram. The secretary of the association, Homer 
Guck, presented letters and complete data furn- 
ished to the Michigan Association by all of the 
Canadian life insurance companies which are 
now utilizing the non-medical application pro- 
gran. At Mr. Guck’s suggestion, the apprecia- 
tion of the courtesies and kindnesses of the offi- 
cials of the Canadian companies in so fully and 
carefully co-operating with the Michigan Asso- 
ciation was expressed in the minutes of the 
Michigan Association, and ordered presented to 
the Canadian officials. 

The basis of the discussion was the paper of 
C. F. Cross, actuary of the American Life, 
which company is the first member of the Mich- 
igan Association to put the non-medical plan 
into actual working effect. Mr. Cross detailed 
the program as initiated by the American Life, 
aid as now in operation, and gave the other 
companies the benefit of their thorough and 
complete investigation of the situation. This 
paper is presented in full on another page of 
this issue of Tue Sprcraror. 

The discussion which followed Mr. Cross’ 
practical lines and in- 
cluded the results of similar investigations by 
Dr. William G. Hute hinson, vice-president in 
medical director of the Michigan Mutual: 

Earl C. Whiteman, actuary of the Detroit pe 
by Clarence L. Ayres, president of the Amer- 
tan Life; by Francis F. McGinnis, president 
of the Agricultural Life; by M. C. Hull, presi- 
dent of the Grange Life, and by Dr. W. P. 

Coler, actuary of the Maccabees, who was an 
invited guest of the association. 

The association expressed its profound sor- 
Hi at the news of the illness of one of its 
“arter members, George F. McGill, superin- 
tendent of agents of the Michigan Mutual, and 
the expectation and hope that by the time the 
next meeting takes place he will have recov- 
ted his usual robust health. 

President M. E. O’Brien of the Detroit Life 
Insurance Company extended an invitation to 
the association to be the guests of that company 





at the annual meeting to be held in May in 
Detroit. 

The Bay City meeting was under the auspices 
of the Agricultural Life, President McGinnis, 
and Secretary Willard King, being the hosts. 
The Bay City meeting was held at the Wenonah 
Hotel. 


H. D. SHARPE TO HEAD PURITAN LIFE 
Succeeds Charles Perry at Annual Meeting 
of Directors 

Henry D. Sharpe was elected president of 
the Puritan Life Insurance Company of Rhode 
Island, Providence, R. I., at the annual meet- 
ing of the board of directors, immediately fol- 
lowing that of the stockholders, held last week 
in that city. Mr. 
the retiring president, 
for the past five years, 
which some of the organization’s most impor- 
have been taken. Other 
were elected as follows: First vice-president, 
Edward H. Rathbun; second vice-president, 
Webster Knight; secretary and _ treasurer, 
Clinton C. White; actuary and assistant secre- 


Sharpe will succeed Charles 


Perry, who has served 


the company during 


tant steps officers 


tary, Henry S. Redstone; medical director, 
Edmund S. Chesebro; assistant secretary, Earl 
M. Pearce. 


Mr. Sharpe presided at the stockholders’ 
meeting in the absence of Mr. Perry and heard 
the reports of the president, treasurer and 
of directors, through which the presi- 
dent called attention to the fact that although 
the company operates but in the two States of 
Rhode Island and Connecticut the majority of 
business is conducted in the former, where an 
unusual financial depression was experienced 
during the past year, and in the face of this 
stagnation $1,132,877 of new business was writ- 
ten on the company’s books. In view of this 
fact the officers of the company are extremely 
gratified and with the present prognostications 
for a prosperous year the executives feel than 
an even greater result will De achieved in the 
future. Co 
‘Etna Life Plans Diamond Jubilee 

Celebration 

Hartrorp, Conn., March 1.—One day back 
in 1850, when the Attna Life Insurance Com- 
pany opened its first ledger and began to make 
entries, it was hardly within the realm of 
dreams to suppose that three-quarters of a cen- 
tury later that company would have more than 
two billion dollars of insurance in force when 
it began the celebration of its seventy-fifth 
anniversary. 

To commemorate its seventy-five years of 
existence, and again to pay a fitting tribute to 
Eliphalet A. Bulkeley, first president of the 
company, Thomas O. Enders, his successor, and 
Morgan G. Bulkeley, who guided the destinies 
of the ZZtna Life for forty years, the months of 
March, April and May have been set aside as 
“President’s Diamond Jubilee.” During these 
seventy-five working days, the field will con- 
centrate upon the production of a compliment- 
ary quota which will help to make the year 1925 
a metnorable one in the growth and develop- 
ment of the company. The idea was originated 
by Vice-President Kendrick A. Luther. 


board 


II 


PLANS RADIO SERVICE 


Metropolitan Life to Broadcast 
Setting-Up Exercises 


—_———_ 


THREE CLASSES EACH MORNING 








Expects to Reach Over 17,000,000 Policy= 
holders Through Three Stations—Own 
Studio in Tower With Direct Con- 
nections to Stations 
Radio broadcasting from its own studio is 
to be instituted by the Metropolitan Life In- 
surance Company as an additional means of 
promoting its universal welfare program of 
health preservation. Beginning Monday, March 
30, the company will take the air at 6:45 a. m. 
on each week day morning and will broadcast 
specially planned setting-up exercises through 
stations WEAF (New York city), WCAP 
(Washington) and WEEFI (Boston) during the 
ensuing hour. In addition, a popularized health 
talk of fifteen minutes’ duration will be sent 
out through the same stations on one night each 

week, the day and hour still to be determined. 

To initiate this program, the Metropolitan 
will provide its own studio, its own physical in- 
structor, its own speakers and its own talent 
for an occasional variation of the program. 
The studio will be maintained in the forty-six 
storied tower of the Home Office building at 
Number 1 Madison avenue, New York city, 
and will be connected by direct wire with the 
several broadcasting stations. 

The hour of setting-up exercises will be 
divided into three periods or classes. The first- 
class will run from 6:45 to 7:05 a. m., the sec- 
ond from 7:05 to 7:25 and the third for the 
balance of the hour. Each period of exercise 
will be prefaced by a short explanatory talk. 
By means of this schedule, it is anticipated that 
the rising hours of those who will be most 
benefited by the exercise will be fully covered. 

The receiving area under this arrangement 
will include the States of Maine, Vermont, 
New Hampshire, Connecticut, Massachusetts, 
Rhode Island, New York, Pennsylvania, New 
Jersey, Maryland, Delaware, Virginia, North 
Carolina, South Carolina, West Virginia, parts 
of Georgia and the District of Columbia, com- 
prising a section populated by 40,000,000 in- 
dividuals, of whom several million can be 
reached by radio. The company has 17,806,- 
386 policies in force in this area. 

For a number of years past, the Metropolitan 
has been carrying on intensive and widespread 
health work among both its 22,000,000 policy- 
holders and the public in general. The results 
of this work have been concretely demonstrated 
by the consistently lower mortality of the com- 
pany’s policyholders each year, as compared 
with corresponding statistics for the United 
States Registration Area. The Metropolitan 
death rate of 8.5 for each 1000 of population, 
established in 1924, was the lowest on record. 
Particular inroads have been made on the toll 
from such diseases as tuberculosis, diphtheria, 
typhoid fever, heart disease, scarlet fever, 
whooping cough, pneumonia and measles and 
from death causes incidental to maternity. 
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SUN LIFE ASSURANCE COMPANY OF CANADA 


HEAD OFFICE 


MONTREAL 


A STATEMENT OF REMARKABLE PROGRESS 


New Assurances Paid For.........................00.005. $137,466,000 
csany scape CR EE Oe 

0 EEL LRT ee ROR Me ee): $62,245,000 
EOD Ts Se ee OP rs get ge Nea Sei ene EP RRS $15,280,000 

Payments to Policyholders and Beneficiaries............. $31,881,000 


(Total paid since organization............ 


Assets at December 3l1st........... 


MRR ro cee see esis edb eins 


Sst 2} CAN Cen OPS $183,798,000) 


cane eaitiay $5 yee eee $274,130,000 


ry $64,873,000 


Reserves for Unforeseen Contingencies................... $7,500,000 

Surplus Over All Liabilities and Contingency Reserves.... $22,107,000 
EIS ee nore asery rr Bee Nee nr rm erent eg Renan ee $4,234,000 

Assurance in Force (Net)... ... 0. 0k ccc ccc cecccen $871,636,000 
UAC ie ree ere reer reheat eatin nae We seb SRR ys om Sybics desk MH $167,871,000 

Policies in force (excluding Group Policies).............................. 384,113 

Employees of firms protected by Group Policies.......................... 30,160 


Dividends to policyholders again increased 


The Sun Life ranks amongst the Foremost Life Assurance 
Institutions of the World 


Incorporated 1865 


Began business 1871 





























A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.’’ Through its 
policy of ‘Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates’ 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
— meen of proofs—often delivered before the 
uneral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and “‘Policy- 
holders’ Month.” 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











THE LAND 


OF UNIFORM — 
PROSPERITY 


The bread, butter and cheese States—North 
Dakota, Minnesota, and Wisconsin—represent a 
land of wealth because of diversified products 
and industry. 

These three States make up the territory 
covered by The Northwest Agency of The Lin- 
coln National Life Insurance Company. 

Managers of The Northwest Agency are T. D. 
Hughes and W. W. Scott, both associated with 
The Lincoln National Life for the past eight 
years as Home Office officials and both on the 
Board of Directors of the Company. 


Get in touch with either. 


Hughes & Scott 
203+4 Lincola Bank Bldg. | MINNEAPOLIS, MINNESOTA 





OR 


The Lincoln National Life Insurance Co. 
“«Itg Name Indicates Its Character” 
Lincoln Life Building 


FORT WAYNE, INDIANA 
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March sesicaniaieinns 


FRATERNAL ACTUARIAL ASSOCIATION 
Number Seven of Proceedings of That 
Body Is Now Issued 

Number seven of the Proceedings of the 
Fraternal Actuarial Association, February and 
August, 1924, has just been issued. The volume 
lists the activities of the association during the 
past year, and contains a full account of the 
many instructive and valuable papers which 
have been submitted. It includes treatises by 
Edward B. Fackler, on “Payment of Expenses 
from Benefit Funds”; by William Breiby, on 
“Lapse Experience Under an Insurance Plan 
With Five-Year Step Rates to a Designated 
Attained Age, With Level Premiums There- 
after’: by George D. Eldridge, on “Notes on 
the Cost of Sickness Benefits”; by E. P. S. 
Allen, on “A Sickness Experience”; and by 
Sidney H. Pipe, on “Notes on a Mortality In- 
vestigation of Readjusted Business.” 

Edward B. Fackler, who is president of the 
Fraternal Actuarial Association and a member 
of the well-known actuarial firm of Fackler & 
Breiby, is now serving his second term in that 
post, having been elected president in August, 
1923, and again in August, 1924. The other 
officers are J. H. Woodward, vice-president: 
FE. P. S. Aflen, secretary; R. D. Taylor, treas- 
urer; S. H. Pipe, editor, and G D. Eldridge, 
librarian. The association has about  sixty- 
three active members and forty-two associate 
members. 

The Fraternal Actuarial Association is not a 
part of the National Fraternal Congress, and 
should not be confused with that body. It is 
a séparate organization entirely, generally hold- 
ing two meetings a year, one of which is held 
at the same time as that of the National Fra- 
ternal Congress, and the other convening almost 
invariably at Chicago, a day or two after Wash- 
ington’s Birthday. 

Etna Advances J. J. Conaty 

It was announced, early this week, by John 
S. Turn, secretary-general manager of the New 
York office of the AEtna Life, 7Etna Casualty 
and Surety, and the Automobile of Hartford. 
that James J. Conaty had succeeded to the posi- 
tion of manager of the Brooklyn office of the 
above-mentioned companies, recently resigned 
by George H. Reaney. The appointment of 
Clarence E. Fenn as superintendent of the 
Brooklyn branch, assisting Mr. Conaty, was 
made public simultaneously. 

Mr. Conaty and Mr. Fenn have served the 
companies in the Brooklyn office for many 
years, and it is the belief that the appointments 
will meet with the approval of the producers 
and the staff of this office. 





Lincoln National Coast Agents Meet 

Los ANGELES, CAL... February 27—Home 
office officials of the Lincoln National Life In- 
surance Company, Fort Wayne, Ind., spent the 
week in Los Angeles, Cal. holding the regional 
meeting for California, February 23, 24 and 25. 
The first day’s sessions were given over to the 
home office officials to permit them to present 
the problems that confront the home office and 


the field force in handling the business of the 
company, 
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Handsome Gains of Sun Life 

Fine progress was made in 1924 by the Sun 
Life Assurance Company of Canada, Montreal, 
Can., among its gains having been one of $30,- 
075,000 in new business paid for, one of $64,- 
873,000 in assets, one of $4,234,000 1n surplus 
and one of $167,871,000 in insurance in force. 
This strong and progressive company broke all 
previous records last year, and now shows as- 
sets of $274,130,000, with a surplus over all 
liabilities and contingency reserves (7,500,000) 
of $22,107,000. The company wrote new paid- 
for business last year aggregating $137,466,000, 
and closed the year with $871,636,000 of net 
insurance in force. The number of policies in 
force, excluding group policies, is 384,113, while 
there are 30,160 employees of firms protected 
by group policies. The dividends to policy- 
holders were again increased. This company 
shows excellent earnings upon its investments, 
and has had a very favorable mortality experi- 
Payments to last 
amounted to $31,881,680, including dividends of 
$6,681,652, and since organization the company 
The Sun 
Life Assurance Company has been in business 


ence. policvholders year 


has paid policyholders $183,7098,128. 


for over one-half a century, and is recognized 
among the leading life companies of the wor!d. 
Its officers, agents and policyholders should feel 
gratified with the results of last vear’s opera- 


tions. 





Pays Tax Under Protest 

Manison, Wis., Feb. 28.—The Northwestern 
Mutual Life Insurance Company, Milwaukee, 
today paid its taxes to the State amounting to 
over $900,000. Part of the taxes were paid 
under protest. Two checks were presented. 
The first check was for $866,781.08. This was 
A check of $48,588.49 was 
paid under protest, this being three per cent 
interest on certain bonds. Insurance Commis- 
sioner Smith ruled some time ayo that the 
company also must pay interest on its bonds, 
and demanded a collection of a quarter of a 
million dollars in back taxes. Suits are now 
pending in the Circuit Court of Dane County 
before Judge E. Ray Stevens. 


for its regular fee. 


Colonial Life Advances 

During the past year the assets of the 
Colonial Life Insurance Company of America, 
Jersey City, N. J., grew by nearly $1,500,000, 
now amounting to $9,255,570, while its capital 
and surplus reached the sum of $1,540,865, an 
increase of $574,264. The new insurance paid 
for amounted to $23,935,905, and on December 
31, last, the company had 435,501 policies in 
force. The total income last year was $3,- 
573,754, or more than double what it was seven 
years ago. Ernest J. Happenheimer is presi- 
dent of this steadily progressing company. 


Opportunity for an Actuary 
A strong, old line life insurance company, 
located in the East, advertises on another page 
for an assistant actuary. Those interested in 
connecting with a rapidly growing company 
to communicate with the ad- 


would do well 


vertiser. 


Fine Progress Made by Lamar Life 

Handsome advances were made last year by 
the Lamar Life Insurance Company of Jack- 
son, Miss. The company wrote $12,080,621 of 
new paid-for business last year, a gain of over 
$1,880,000, and closed the year with $37,619,- 
703 of insurance in force, or over $7,800,000 
more than at the end of the previous year. The 
assets increased over $607,000, now amounting 
to $3,156,030, and after increasing the policy 
reserve by nearly $600,000 to the sum of $2,- 
786,249, and making provision for all other lia- 
bilities, the company shows a surplus to policy- 
holders of $260,000, including $130,000 capital, 
such surplus being $17,500 larger than a year 
earlier. Among the company’s resources are 
noted first mortgage loans to the amount of $1,- 
267,192; United States, county and municipal 
bonds valued at $291,365; loans to policyhold- 
ers, $553,854; real estate owned, $579,420; cash, 
$147,612, and various other items. The com- 
pany owns the fine Lamar Life building, a 
handsome modern structure, which it occupies 
as its home office. The officers of this pro- 
gressive institution are: H. S. Weston, presi- 
dent; C. W. Welty, first vice-president and 
general manager; P. K. Lutken, second vice- 
president; W. D. Owens, secretary; A. E. Bab- 
bitt, actuary: J. O. Segura, M.D., medical 
director: A. G. Miller, assistant secretary; E. 
A. Eaton, assistant secretary, and W. Calvin 
Wells, general counsel. 





R. C. Peck Is New Holder of Life Insurance 
Record 

The life insurance production record has 
again been broken, this time by R. C. Peck 
of Yoakum, Texas, representing the Amicable 
Life Insurance Company of Waco, with a total 
of 422 applications of which 401 were com- 
pleted. The campaign lasted from January 12 
to midnight February 11, and is all the more 
remarkable as Mr. Peck is a late entrant in 
the insurance business, having enrolled through 
the J. O. Barnett general agency of Yoakum, 
February 15, 1924. 

In his whirlwind campaign Mr. Peck suc- 
ceeded in putting on the company’s books new 
husiness amounting to $439,750. His success 
was the result of advertising in all the daily 
newspapers, circular letters and, in short, “let- 
ting the people know that he was out to break 
all records.” Mr. Peck had, as his own idea, a 
brief prepared which was strictly calculated to 
awaken a spirit of emulation among his fellow- 


citizens. 


Etna Adopts Salary Budget Plan 

Hartrorp, Conn., February 27.—The A®tna 
Life Insurance Company, through Vice-Presi- 
dent Kendrick A. Luther, announced to-day 
that beginning March 1 its agents would be 
authorized to write life insurance upon a salary 
budget plan. This plan, in a slightly different 
form, has been tried out by other companies 
under such names as “payroll deduction” and 
“salary savings,’ and has proved eminently 
satisfactory both to the insurance carriers and 
to the wage-earners, for whome it is intended. 
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GLOBE & RUTGERS 


FIRE INSURANCE COMPANY 
111 William St., New York City 





January 1, 1925 


ASSETS LIABILITIES 
Bonds & Mortgages........ $494,660.00 Capital................... $3,500,000. 00 
U.S. Liberty Bonds....... GOES00.00 Surplus. .......ccel cass... 19,810,623 .92 
Government, City, Railroad Reinsurance Reserve....... 20,280,922 .14 


and other Bonds & Stocks 48,605,806 .95 Losses in Course of Adjust- 





Cash in Banks & Office..... 1,889,579. 56 WE svat oe eee 6,608,157.00 + 
Premiums in Course of Col- Commissions and other Items 6,650,000.00 
ae ne eee ee 8,648,820 24 Reserve for Taxes and De- 
Interest Accrued.......... 348,534.10 POOCMATION wc co ec cas. 3,805,000 .00 
Reinsurance Recoverable on | 
ye 62,312.21 
$60,654, 703.06 $60,654,703.06 


Surplus to Policy Holders - 





E. C. JAMESON, President 
LYMAN CANDEE, Vice President 
J. H. MULVEHILL, Vice President and Secretary 
W. L. LINDSAY, Secretary 
G. C. OWENS, Assistant Secretary 





$23,310,623.92 


W. H. PAULISON, Vice President 
J. D. LESTER, Vice President 

A. H. WITTHOHN, Secretary 

M. J. VOLKMANN, Local Secretary 
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Kansas S 





Appeal to Be Taken by Bureau—Decision 

Arrived at After Proceedings Lasting 

Over Six Months 

Toreka, Kan., February 28.—The Western 
Union insurance companies won every point in 
the suit brought against them by the Bureau 
companies operating in Kansas to prevent the 
carrying out of the plans of the Union to clear 
al] mixed agencies. J. A. McClure, judge of 
the first division of the district court of Shaw- 
nee county, held against the Bureau companies 
) on every point raised in the injunction pro- 
ceedings. 

Last August, following the notices of separa- 
tion given many Kansas agents by the Union 
| feld men, the Bureau companies brought the 
| injunction proceedings in the district court. The 
Bureau charged that the abrogation of the con- 
ference agreement by the Montreal convention 
and the carrying out of the separation plans con- 
stituted a conspiracy on the part of the Union 





companies to break down the business of the 
| Bureau companies. It was asserted that the 
separation was being carried on by threats and 
duress to the mixed agents; that separation 
constituted a boycott against the Bureau com- 
panies and their business and that the con- 
| spiracy and boycott constituted a violation of 
| the Kansas anti-trust laws. 

The suit was filed by. the thirty Bureau com- 
panies doing business in Kansas and was 
brought against the ninety-eight Union com- 
panies operating in this State. The temporary 
injunction was issued and continued in effect 
while the case was pending. The taking of the 
evidence did not take place until December 
j and nearly two weeks was required for this 

work. Then the attorneys for both sides sub- 
mitted their briefs, a total of nearly one thou- 
sand printed pages of legal arguments. Early 
last month nearly two days were spent in oral 

arguments. 
The decision of Judge McClure is a complete 
victory for the Union on all the points raised 
in the Bureau petition. The court was unable 
to find a single point where the evidence and 
the law would sustain the Bureau contentions 
in the suit. 





Following the announcement of the decision 
of Judge McClure, Ralph O'Neill, of O'Neill 
& Hamilton, local attorneys for the Bureau, 
asked the court to continue the temporary in- 
junction pending an appeal. Judge McClure 
allowed the order and the injunction remains 
m effect during the appeal. Mr. O'Neill said 
that the Bureau would push the appeal and 
take the record of the case to the State supreme 
court at the earliest possible date. It was in- 


dicated during the course of the trial that, re- 
gardless of which side won in the district court, 
tte case would be taken to the supreme court 
ot Kansas and possibly to the supreme court 
ot the United States. 





Michigan Bill Would Restrict Farm 
Mutuals 


Lansinc, Micu., February 27.—Restriction 
of farm 
four counties is asked in a bill introduced in 
the State legislature last week by Representa- 
tive Joseph Armstrong of Detroit. 

Gradual expansion of business by farmers’ 
mutuals over wide areas is looked upon by 
State insurance department officials as an un- 
mitigated evil, although the department is not 
Armstrong’s 


mutuals’ operations in Michigan to 


backing Representative 
measure. It is admitted that its passage at this 
time might work a very serious hardship on 


actually 


over a score of companies which have a State- 
wide business. Reorganization of these com- 
panies, of which a dozen are fire and nine are 
windstorm and hail, under the general mutual 


Leonhard T. 


Hands, State Insurance Commissioner, to be a 


law is, however, conceded by 
desirable development in the future. 

The Armstrong bill, which is assured of much 
opposition, partly on the ground that it would 
approach confiscation if it were put into effect 
amend the 
present act affecting farmers’ mutuals by inser- 


under existing conditions, would 
tion of the clause “No such company shall do 
business or write insurance in more than four 
this State.’ Although 


mutuals influence in the legislature is admittedly 


counties in farmers’ 
seriously impaired, in comparison with a few 
years ago, sufficient sentiment is still believed 
to exist to make passage of so far-reaching a 
measure improbable. 

Should the legislature unexpectedly look with 
favor upon the Armstrong bill, which is now 
being considered by the house insurance com- 
mittee, Michigan insurance men say that the 
farm mutuals themselves would eventually be 
the greatest beneficiaries of the act. 


Eastern Auto Conference to Become 


Separate Body 

Underwriters 
Un- 
derwriters Conference have come to the deri- 
sion that it will be to their mutual advantage 
to utilize separate offices in place of the arrange- 
ment which has existed for a number of years 
whereby the same location in New York city 


The National 


Conference and the 


Automobile 


astern Automobile 


has been common property as well as sundry 
officers and employees. Accordingly in carrying 
out their plan of having distinctive working 
organizations J. R. Moore, who has been secre- 
tary of the Eastern Conference and assistant 
secretary of the National Conference, will re- 
tire about March from his position with the 
former and become managing secretary of the 
latter, which will take new quarters at 1 Lib- 
erty street. It will install another office staff 
and new general equipment. 

It is the wish of both organizations that this 
construed as any kind of 
break or friction between the two conferences, 
but simply that the Eastern conference will be 
placed in the same position as the Western, 
Southern and Pacific Coast bodies, perform- 
ing its functions as a local conference through 
its own officers and staff. 


move will not be 


15 


ALBANY LEGISLATION 
Work Progressing Rapidly—Latest Offer- 
ings in Both Houses 

Arspany, N. Y., March 4.—With final legis- 
lation tentatively fixed for Thursday, March 
27, pending insurance being 
progressed rapidly. Thus far the labor com- 
mittees of the two houses have taken no action 
on the dozens of bills offered, amending the 
workmen’s compensation law. 

Latest bills offered in the two Houses are 
the following: 


legislation is 


Assemblyman Merriam, amending the town 
law, by adding new section 114-a, authorizing 
town collectors to purchase burglary and rob- 
bery insurance policies, the cost to .be a town 


charge. 
Senator Bouton and Assemblyman ‘Wheatley, 
amending section 101-a, insurance Jaw, by 


authorizing group life insurance for one or 
more troops of State troopers or State police 
of any State, and for members of any labor 
union. 

Senator Nicoll, amending section 231, insur- 
ance law, in relation to death benefits of fra- 
ternal benefit societies. It is provided that any 
member of a society composed entirely of per- 
sons of the Jewish religion may designate the 
Jewish National Fund Bureau, or the Palestine 
Foundation Fund, or both, as beneficiary. 

The Senate has passed these bills: 

Fearon, amending section 282-c, 
highway law, by providing that, if a motor 
vehicle is under contract of conditionai 
sale, whereby the title remains in the vendor, 
his assignees shall be 
deemed the owner within the provisions of the 
section, that negligence of the operator, other 
than the owner, is attributable to the owner. 

Senator Truman, authorizing the Court of 
Claims to hear and determine the alleged claim 
against the State of the Palmetto Fire Insur- 
ance Company and the Fidelity Fire Insurance 
Company of Sumter, S. C. 

sills passed by the House were the following: 

Assemblyman Wheatley, adding new section 
210-a, insurance law, in relation to life or cas- 
ualty insurance corporations on the co-operative 
or assessment plan, by requiring reserves not 
less than the minimum reserves prescribed by 
the section. 


Senator 
sold 


such vendor or not 


3ills have been advanced to third reading by 
the House, as follows: 

Goodrich’s, amending the 
prison law in relation to bonding certain State 
prison officials. 

Assemblyman Dunmore’s, amending section 
97. insurance law, in relation to application of 
the provision, limiting expenses of life insur- 
to companies issuing both 
participating and non-participation policies. 

An additional bill passed by the House was 
this: 


Assemblyman 


ance companies 


Assemblyman Hutchinson’s, providing for 
furnishing equipment, supplies, etc., and for 
drying out water-soaked records of the liquida- 
tion bureau of the State Department of Insur- 
ance, damaged in a recent fire in the bureau’s 
offices. The measure has been signed by Gov- 


(Continued on page 29) 
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COMPARATIVE STATEMENT OF ASSETS 


P. D. Bain, Chairman Board of Directors 
James A. Blainey, Vice-Pres. & Secretary 





THE HAMPTON ROADS 
FIRE AND MARINE INSURANCE COMPANY 
General Offices: NORFOLK, VIRGINIA 


Statement, December 31st, 1924 





ASSETS 

U.S. Liberty Bonds (Market Value) $203,396.88 

Stocks and Bonds (Market Value). . 33,825 .00 
—_—————— $237,221.88 
Wirst Moarégace Loans . 6/50 s.6.<esc <0 cs cisidieiec-olevels 192,030 .00 

Loans Secured by Pledge of Bonds, Mortgages 
CTT SPIN Ae eS ee pa et tiene beets 245,110.61 
Cash an Banks and Offices. ..........0.0s600s000 147,620.01 
UDA | OSS Fa RS ener Ly men rnne nets 35,000 .00 
Agents’ Balances (not over 90 days)........... 37,148 .76 
Interest Due and Accrued. ...............000- 15,589 .30 
All Other Admitted Assets...............c000- 1,172 .98 
SEMEN et ees aes concer. Shy Aeteponcta oer $910,893 .54 


OT) LE | ey aE nS Tee $384,195 .00 
SDROPREIRE ESE, BOLE « o.5.5 6's asis ss 6.0605 00 6060 08 $593,828 .00 
Bomremiber GESt, WOLD occ. 5 sore csas's os weerecroaie $710,249 .00 
MPememnter SASt OPA... <<< <e%<s. o siniei-s oie suach Sere $910,894 .00 








LIABILITIES 
Reserves: 

For Unearned Prémitims... .......00655050%- $342,295.71 
REGEMUOSSRS io CRE oe ee ACR et ne ae 66,342 .56 
POGIUROINSHEATMCE 6... 522.5 a Scavane! iraiy cise ene eee aueiace 11,982.12 
OE ROS franc Meat soa eee, eee ee 6,519 .00 
For All Other Tiabilities..... . 0.06.0 seas 1,961 .34 

Capital paid-tpin.:. occ sc ces a es $375,000 .00 

Net Surplus. . oe wcneeaen SOG7OZ 8 
Bunedens as ie Delieytabdies Spa as eaters 481,792.81 
LCS 11 (AR eae re rete g eee tee oe ie $910,893 .54 
COMPARATIVE STATEMENT OF NET PREMIUM 

INCOME 
TA ip eas earl aR. ante Pokal oe Sk. CRI entire RAS $127,984 .00 
1-5 Ree Oe ees PR anise Oe, echt meen Rp een eae nthe. 2 $327,097 .00 
OA vate snare ceauters Pathe aoe MOEN ee Lore on eee $501,268 00 
INCREASES DURING 1924 

Tat CE CAN SSE EG sce rch ce sanigncto nscale anda ee ee $200,645 .00 
MVPLeININ ROSETIVE .. .<.6 <5. oe. 6 oases scene 5 Sis $100,894 .00 
In*Surplus'to’ Polieyholders.. .. oo 6.. 6 des ne $68,610.00 





OFFICERS 
Henry G. Barbee, President 
George A. Morin, Vice-Pres. & Managing Underwriter. 


The Hampton Roads has desirable Agency openings in Pennsylvania, Ohio, Illinois, Maryland, Virginia, North Carolina, 
and West Virginia 








THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 


LargestFraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 

Total Membership is over 268,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 


Gives Safe Protection to Women and the Children of its Members 


Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 

Write for Information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, 


Supreme Commander, Port Huron, Michigan Supreme Record Keeper, Port Huron, Michigan 











ACTUARIAL STUDIES 


orate No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
IPAL MORTALITY TABLES.” Price $2.00 plus cost of delivery. 
Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 

fone ee OF INSURED LIVES.” Price $2.00 plus cost of 


Study, N aN ‘IV. “GRADUATION OF ee AND OTHER 
BLES.” Price $2.00 plus cost of delive: 
Study No. V. CHAPTER ON “DISABILI BENEFITS.” Price, 
$2.00 plus delivery charge. 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Study No. III. Construction of Mortality Tables (In Press.) 


THE SPECTATOR COMPANY 


CHICAGO NEW YORE 














Insurance 


26 Exchange Place 


Company 


Stocks 


Our Analytical Comparison Sent on Request 


Gilbert Eliott ¢& Co. 


Members New York Stock Exchange 


New York 


Telephone Bowling Green 0290 




















March 


Questio 
in Ne 


In his 
intenden 
York, m 
rating $ 
states th 
a stamp 
tory. F 

The “I 
acted in 

(1) Ra 
not diseri 

(2) Th 
ment, 

(3) Co 
such rate 
business. 

(4) Lo: 
riodically 
on the re 

These | 
surance € 
and are |} 
rate filing 
tifarious 
as they a 
tion insu 
of violati 
takes car 
with the 

Some o 
but much 
in the las 
in raising 
higher pl: 

In gene 
tions are 
out the p 
arise, ho 
tailed stu 
as diplom 
organizati 
the depar 
except on 
cedes tha 
cated on 
ever, bee 
protest, a 
the obviot 

As a re 
ing—Imp 
vs. Sumn 
Insurance 
tion whet 
of the ne 
ecmmissic 
certain ¢ 
companies 
ness, hav 
cent is | 
normal rz 
25 per ce 

If the 
vise effec’ 
petition ; 
to take d 

Tn thre 
ance Rat 
through : 
tules to 
vision, h 
ing. Re 
being wr 


law, for 





ursday 


ee ee Ow ee 


ie 


=—— — 


= 


Ne 


of 
ER 
ce, 


are 





HI 











March 5, 1925 


THE SPECTATOR 


Fire Insurance 








—_ 


RATING SITUATION 





New York Superintendent May Take 
Hand 





EXPENSE TOO HIGH IN SPOTS 





Question of Necessity of Stamping Office 
in New York City Being Investigated 
by James A. Beha 
In his annual report to the legislature, Super- 
intendent of Insurance James A. Beha, New 
York, makes some interesting comments on the 
rating situation in New York State, and also 
states that he may find it necessary to require 
a stamping office for the New York city terri- 

tory. His remarks follow: 

The “Rating Law,” as it is commonly known, en- 
acted in 1922, provides, briefly, that: 

(1) Rates and rules shall be reasonable and _ sill 
not discriminate unfairly. 

(2) They shall be filed with the insurance depurt- 
ment. 

(3) Companies, brokers and agents must adhere to 
such rates and rules in their conduct of the insurance 
business. 

(4) Loss and premium experience is to be filed pe- 
tiodically with the department as a basis for passing 
on the reasonableness of rates. 

These functions relate to practically all lines of in- 
surance except marine, life and accident and _ health, 
and are handled by the rating bureau, which receives 
rate filings and experience filings, deals with the mul- 
tifarious questions of interpretation and with dsputes 
as they arise, approves rates for workmen’s compensa- 
tion insurance as to adequacy, investigates charges 
sf violation of the rating law, etc., and in addition 
takes care of the department functions in connection 
with the plan for limiting casualty acquisition cost. 

Some of these activities are still in the pioneer stage, 
but much progress has already been made, particularly 
in the last few months, in checking rate violations and 
in raising the rating methods of the companies to a 
higher plane. 

In general, the companies and their rating organiza- 
tions are co-operating with the department in working 
out the purposes of the rating law. Difficult problems 
arise, require intelligent and de- 
tailed study on the part of the rating bureau, as well 
as diplomatic handling, for their solution. A certain 
organization, for example, seems disposed to dispute 
the department’s authority to call for any experience 
except on risks in New York State, although it con- 
cedes that its rates are not, and could not be, predi- 
cated on New York information alone. It has, how- 
ever, been prevailed upon to file its statistics under 
protest, and I believe it will soon come to recognize 
the obvious facts of the situation. 

As a result of the decision in a mandamus proceed- 
ing—Importers and Exports Insurance Company et al. 
vs. Sumner Rhoades, treasurer of the New York Fire 
Insurance Rating Organization—there is serious ques- 
tion whether the rating organization is in possession 
of the necessary authority to curb the evil of excessive 
commission payments to agents and brokers. In a 
cattain city it is understood that the fire insurance 
companies, influenced by an inordinate desire for busi- 
ness, have raised commissions until as high as 40 per 
cent is being paid for acquisition, alone, where the 
normal rate of commission is supposed to be less than 
25 per cent. 


If the fire insurance companies are not able to de- 


however, which 


vise effective means for curbing such extravagant com- 
Petition for business, the department may be forced 
to take drastic steps to clean up the situation. 

In three of its divisions, the New York Fire Insur- 
ance Rating Organization maintains stamping offices. 
through which it controls the application of rates and 
tules to individual risks. In the New York city di- 


vision, however, policies are not submitted for stamp 
Recently it has been alleged that policies are 


being written in considerable numbers in violation of 
law, for the 


ing, 


purpose of granting special inducements 
i é & 


Substantial Gains of European General 


The United States branch of the European 
General Reinsurance Company, Limited, of 
London, makes a strong exhibit in its fourteenth 
annual statement. It shows a gain in assets of 
nearly $700,000, with an increase in premium 
reserve of nearly $200,000, following an in- 
crease of over $500,000 in the net premiums 
written during the year. After increasing its 
voluntary contingent reserve by nearly $400,- 
000, the company shows a surplus, including its 
deposit capital, of $1,500,000. 

The assets of the American branch of the 
European General now aggregate $10,037,528, 
against which are liabilities as follows: Re- 
serve for losses, $3,801,407; reserve for un- 
sarned premiums, $3,681,510; reserves for com- 
missions, taxes, etc., $451,923, and a voluntary 
contingent reserve of $602,688. If this reserve 
should be considered as surplus it would make 
the surplus as to policyholders $2,102,688. 

The investments of the American branch 
consist of Government bonds worth $2,756,540; 
railroad bonds valued at $2,969,405; public 
utility bonds, $1,453,160; miscellaneous bonds, 
$497,170; railroad stocks, $169,500; public util- 
ity stocks, $61,075; miscellaneous stocks, $170,- 
708, and mortgages, $218,000. In addition, the 
company had cash in bank and office to the 
amount of $558,122; premiums in course of col- 
lection, $1,001,850; accrued interest, $114,286, 
and other assets, $67,712. 

The company transacts al! branches of cas- 
ualty, fidelity and surety reinsurance in this 
country under the capable and successful man- 
agement of Fester, Fothergill & Hartung, New 
York. Its premiums in the various branches 
last year were as follows: Accident, $1,170,- 
285; health, $595,070; non-cancellable accident, 
$190,319; automobile liability, $616,481; liabil- 
ity other than automobile, $313,882; workmen’s 
compensation, $17,664; fidelity, $524,009; surety, 
$518,402; burglary and theft, $2,008,970: steam 
boiler, $76,679; engine and machinery, $61,467; 
automobile property damage, $1,458: automo- 
bile collision, $50. It is clear from the forego- 
ing that the European General stands high in 
the esteem of American companies and receives 
a good share of their excess lines. 


J. R. Moore Addresses Monthly Auto 
Underwriters’ Club Meeting 

The monthly luncheon meeting of the Auto- 
mobile Underwriters Club was held last week 
at the Drug and Chemical Club. The most im- 
portant feature of the gathering was an inter- 
esting address by J. R. Moore, secretary of 
the Eastern Automobile Underwriters Confer- 
ence, who spoke on “Automobile Rates and 
Grading Methods as Applied to Fire Theft, 
Collision and Property Damage Forms of In- 
surance.” 





to favored policyholders. If the department’s inves- 
tigations are found to substantiate these charges, it 
may be necessary to require a stamping office to be 
maintained for New York city territory. In order to 
minimize such violations, the department should have 
the vigorous co-operation and support of the rating 
organization. 


MARYLAND AGENTS SUPPORT MiIL- 
WAUKEE RESOLUTION 
George Page West New President—Other 
Officers Elected 


BALTIMORE, Mp., February 28.—The Mary- 
land Association of Insurance Agents indorsed 
the Milwaukee resolution at their annual meet- 
ing last Friday (February 27) at Baltimore, 
Md., with one member dissenting because his 
company opposes the conditions laid down in 
that resolution. When it was learned that action 
was not to be unanimous the session was held 
behind closed doors. 

In accordance with a plan adopted last fall, 
just after the Milwaukee meeting, the text of 
the resolution was sent out thirty days in ad- 
vance of the meeting so that members would 
know its exact meaning. The resolution fol- 
lows: 


RESOLUTIONS 


Whereas, This Association is heartily in 
accord with the aims and principles of the Na- 
tional Association of Insurance Agents, there- 
fore be it 

Resolved, That the Maryland Association of 
Insurance Agents does hereby endorse the Mil- 
waukee resolution adopted by the National 
Association of Insurance Agents at its annual 
convention in Milwaukee, Wis. 

Other resolutions passed follow: 


Whereas, Numerous complaints have been 
received by the Maryland Association of In- 
surance Agents regarding the practice of in- 
surance companies appointing bank agencies, 
therefore be it 

Resolved, That the Maryland Association of 
Insurance Agents opposes the further extension 
of bank agencies, and that a bank agency is 
hereby construed as any individual, co-partner- 
ship or corporation conducting an insurance 
agency owned wholly or in part by a bank or 
trust company or an executive officer or em- 
ployee of any bank or trust company, and 
further, that it is inconsistent and undesirable 
for any member of the Maryland Association 
of Insurance Agents to represent any company 
which shall hereafter appoint as representative 
or agent any such bank or trust company or 
hank or trust company executive or employee 
as is described in this resolution. 

Whereas, It is generally conceded that under- 
writers’ annexes are detrimental to the best 
interests of the insurance profession, therefore 
be it 

Resolved, That the Maryland Association of 
Insurance Agents is opposed to any further ex- 
tension of underwriters’ annexes in Maryland: 
and is further opposed to the replacement of 
any existing underwriters’ annexes which have 
been retired or resigned; and that it is incon- 
sistent and undesirable for any member of this 
association to represent any company or its 
annexes which may hereafter be in violation of 
this resolution. 


A resolution against agencies representing 
both stock and mutual fire and casualty com: 
panies met approval in substance. 

Wilmer C. Carter declined to stand for re- 
election. His work in pushing the program of 
legislation in the Maryland Legislature success- 
fully last winter and in many other ways has 
won such hearty approval that members de- 
parted from their custom and presented him a 
pigskin traveling bag as a token of their regard. 
Officers elected were: George Page West, 
president; Ernest S. Cooper, Denton, Md., vice- 
president, and Frank W. Lawson, secretary- 
treasurer. 
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Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District vf Columbia, West Virginia, Ohio and 
Delaware 

HENRY P. BLAIR 

. ° JOSEPH SANDERS 

. WILLIAM A. BENNETT 

A ALLEN C. CLARE 

. GILBERT A. CLARK 


WASHINGTON, D. C- 


President ; : . 
Vice President ' ° > ;. ; 2 
2nd Vice President (Agency Supervisor) . 
Secretary . > ° . ‘ ‘ 
Actuary “ . ° 


Main Office, 816 14th Street, N. W., 











Salary and Commission 


offered to experienced Pennsylvania man to organ- 
ize an important open territory, comprising several 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


Scranton Life Insurance Company 


Scranton, Penna. 


























SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 














C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office: National Building NASHVILLE, TENN. 





SATISFYING SERVICE 


The MUTUAL BENEFIT 
LIFE writes policy contracts 
that meet the needs of the peo- 
ple; assists its agents in present- 
ing these contracts; and gives 
to policyholders a service that 
satisfies. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 


Thursday : 








PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for th Id 
lished publishing house of Charles & Edwin Layton of Landen, Weaeee 
whose long list of publications on fire, life, marine and other branches of 
— embrace the most valuable and standard treatises on these sub- 

Senp Ten Cent STAMP FoR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 
































1925 


Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 


for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 





Admitted Assets, Jan. 1, 1925 j | COMBINATION 


ONTRACTS 


$5,025,565.70 
THE mains “Sul” 
oR LIFE 
iFE HEALTH 
L- ACCIDENT 
NE POLicy 
NE * REMIUM 
—PAYS— 
INSURANCECO. DOUBLE DEATH 


BY ACCIDENT 
Loss of Hands, Feet, 


Northern Life Building 
SEATTLE, U.S.A. 








: yes 
Permanent Disability 
Benefits 
Monthly Indemnities 
Sickness or Accident. 





D. B. MORGAN 
President 





HOME OFFICE, SEATTLE, U.S.A. 
Reliable Representatives Wanted 




















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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hiladelphia Advisory Board Reorganized 
PHILADELPHIA, Pa., February 28.—The Phil- 
adelphia Insurance Advisory Board has just 
reorganized for the current year. Howard 
Hager, prominent local surety underwriter, was 
elected genet ral chairman of the Fidelity and 
Surety Section of the Board; H. K. Reming- 
local manager of the A‘tna affliated com- 
of the Casualty 


P 


ton, 
panies, was chosen general 
Section, and William 
of the North America, was selected as general 
chairman of the Fire Section. 

The annual report of the Board showed that 
the Board 1410 


Of these, 243 persons 


Embery, local manager 


during last year considered 
applications for licenses. 
never appeared for examination, 

withdrew and 32 failed to qualify. 

Board examinations were divided as follows: 
Casualty, 
a total of 2319. 

There were 401 fewer applicants than during 
the previous year. It was that a 
greater number were approved on first examina- 
tions than in 1923, showing that the applicants 
for underwriting are being better prepared for 


15 applicants 


1067; fire, 979, and bonding, 273, or 


reported 


the tests than ever before in the history of the 
Board. 
Hampton Roads Has Sastisfactory Year 


Steady growth has characterized the course 
of the Hampton Roads lire and Marine {n- 
Norfolk, Vaiss, 

In that year its net pre- 
in 1923 it increased 
to $327,007, and in 1924 to $501,268, 


surance Company of since it be- 
gan business in 1922. 
mium income was $127,984: 
showing 
excellent progress. During the past year the 
company increased its capital from $300,000 to 
$375,000, and added more than $200,000 to its 
assets, which now aggregate $910,894, its sur- 
plus to 
crease of $68,610. 


policyholders being $481.793, an in- 
The reserve in- 
creased more than $100,000 last year and now 
amounts to $342,206. 


premium 


The officers of this grow- 
ing company are: P. D. Bain, chairman, board 
of directors; Henry G. president ; 
James A. Blainey, vice-president and secretary; 
George A. Morin, vice-president and managing 
underwriter. The 
Pennsylvania, Ohio, 
Carolina, Virginia 


Barbee, 


company now operates in 
Illinois, Maryland, North 
and West Virginia, and has 
desirable openings for agents in those States. 


Large Gains of Globe and Rutgers 

Last year was a very prosperous one for the 
old Globe and Rutgers Fire Insurance Company 
of New York. Its assets increased nearly $8,- 
000,000, now amounting to $60,654,703, and after 
paying $840,000 of dividends and adding $1, 
the company in- 
creased its net surplus by over $4,100,000. It 
now has a net surplus of $19,810,624, which, 
with its capital of $3,500,000, makes a surplus 
to policyholders of $23,310,624. The net pre- 
mium income last year increased over $700,000 
to the sum of $28,073,786, and this increased 
business is reflected in the addition of over 
$500,000 to the unearned premium reserve, 
The officers 


300,000 to special reserves, 


which now stands at $20,280,922 


and_ steadily company 
are: President, E. C. Jameson; vice-presidents, 
l_yman Candee, W. H. Paulison, J. D. Lester 
vice-president and secretary, J. H. Mulvehill; 
W. L. Lindsay and A. H. Witthohn ; 


local secre- 


of this great growing 


secretaries, 
assistant secretary, G. C. Owens; 
tary, M. J. Volkmann. 


Annual Election of Drug and Chemical 


Club 
The annual meeting of the officers of the 
Drug and Chemical Club of New York, held 
last week, was marked by the re-election of 
President Arthur S. Somers, secretary of the 
Fred A. Lavanburg Company and president of 


the Brooklyn Chamber of Commerce. B. M. 


Culver, vice-president of the Niagara Fire In- 
surance 
and William M. Rosendae, vice-president of the 
Columbia Trust Company, was re- 
Coionel F. E. 


Humphreys 


Company, was elected vice-president, 


Irving Bank- 


elected treasurer. Humphreys, 


secretary of the I{omeopathic 


Medicine Company, was named as secretary. 


In honor of Mr. Somers’ re-election he was 


presented with two valuable etchings of 
\braham Lincoln. Charles &. Pitcher, the 
retiring secretary, who is known as a book 


lover, was given a handsomely bound set of 


the works of Robert Louis Stevenson in honor 


of his four years of service. 


Lumbermerns Board Completed 


PHILADELPHIA, Pa., February 28.—Wallace 
of the firm of Wallace Reid & 
New 
of the 
hermens of this city. 


Reid, Company, 


inc: of York, has just been elected a 


member board of directors of the Lum- 
This board as now com- 
pletely reorganized, with George R. Packard, 
president of the company, is as follows: 


Charles H. Holland. William H 
Samuel M. Charles H. 


Kingsley, 


Clement, Farnsworth, 


Ralph L. Freeman, Charles K. Haddon, Rich- 
ard Haughton, Wallace MclIlvain, S. New- 
hall, C. S. W. Packard, Issac W. Roberts, 


George Valentine Smith, John Way and Wal- 
lace Reid. 

agency appointments have been 
lately announced: Wallace Reid & Company, 
New York; John C. Paige & Company, Boston; 


W. H. Markham & Company, St. Louis; Childs, 


These new 


Young & Wood, Chicago; George H. Olmstead 
& Company, Cleveland; C. C. Rothier & Co., 
Cincinnati, and Stokes, Packard, Haughton & 


Smith, Phil are 1. 


C. C. Dominge to Speak in Springfield 
ese. 
(reat 
York, will deliver a lecture 


the 
Insurance New 
on theaters and their 


Dominge, assistant secretary of 


American Company, 
hazards before the employees of the Springfield 


lire and Marine Insurance Company at its 


home office on March 6. 


cotton gin fire insur- 


and bollie charge 


A general lowering of the 
ance schedule, reducing the country 
and providing charges for the absence of grounding de- 
vices for static electricity and for the hazard of gin- 
ning bollie cotton has been adopted by the 


The old gin schedule had not 


Texas Fire 
Insurance Commission. 
been revised for many years. 
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Underwriting Results in 1924 
Below are presented the underwriting income earned and the net 
profit or loss from underwriting in 1924, of a number of the fire in- 
surance companies which earned $1,000,000 or more of underwriting 
income last year. 





Under- Under- 
writing writing 
Income Profit (+) 
Name and Location of Company Earned or Loss (—) 
Aetna, Hartford. . mans $23,436,332 —$1,568,684 
Agricultural, Watertown... eens 4,455,282 —232,510 
American, Newark. . 11,826,436 —408,545 
American Alliance, New York. 1,462,879 +165,647 
American Automobile, St. Louis. ... 4,582,744 +86,148 
American Central, St. Louis........ 4,887,893 —230,614 
American Eagle, New York. . ae 3,935,387 —111,784 
American Fire, New York. 1,276,406 
Automobile, Hartford... 25,111,376 
Baltica, Copenhagen. . Ae 1,143,417 
Bankers & Shippers, New York..... 2,844,109 


Boston, Boston. . 
_— lo, New York.. waka 
California, San Francisco... . 
City of New York, New York.. 
Columbia, Jersey City... ies 
Commercial U nion, New Yi ork Sia deve 
Commercial Union, London. . ; 
Commonwealth, New York. ..... 
Connecticut Fire, - mala daaedss 
Consolidated, London. 
Continental, New York. 
Detroit Fire & Marine, 
Dubuque Fire & Marine, 
Eagle Fire, Newark. . 
Employers Fire, Boston. 
Equitable Fire & Marine, Providence 


6,333, 292 





1,619,892 
9,567,913 
2 2,884 094 





20, $2 8. 155 
1,197,942 
1,615,185 
1,007,819 

ye 

9 


= roit.. _ 81, 327 


Dubuque.. 








i, 
Me 





Fidelity-Phenix Fire, New York.. = 100,815 
Fire Association, Vy hiladelphia. . 323,167 
Fireman’s F und, San Frane isco. —1,003,062 


Fire Reassurance, New York.. 
Franklin. Philade inhi 2. 

Glens Falls, Glens F alls. chateers 
Globe & Rutgers, New Val... 3 
Granite State, gp WH... 
Great American, New 

Hanover, New York. 

Home, New York.. 

Home Fire & Mz arine, ‘San Francisco 
Hudson, New York.. Saclieet nats 


47,683,963 
1'866,828 
1,202262 





Imperial, New York.. 1,131,004 +74,2 
International, New York. 4,239,592 —541,798 
Lincoln Fire, ‘New York 1,599,460 —158,376 


Liverpool & London & G ‘ig’ Liver- 


pool...... ane 12,307,277 —175,115 








London & Lane: ashire, “London. Re tad 3,363,119 +119,981 
Lumber Mutual, Boston. . x9 1,114,388 +457,143 
Mercantile, New York. 2, 2 —664 
Merchants Fire, New York. . 0 —147,910 
Michigan Fire & Marine, Detroit. 1,0 —110:539 
Millers National, Chicago. . | 3 853, vt 59 —75,132 
Milwaukee Mechanics, Milwaukee. . 4,295,456 —265,487 
National Fire, Hartford. bnmad 17,364,640 —904,890 
National L iberty, New York. .....- 6,662,652 +180,288 
— ark, Newark. aad 3,106,646 +10,964 

New Hampshire, M: anchester.. 4,696,386 —350,724 
New India, Bombay . 1,731,738 —163,497 
New Zeal: nd, Auckland. . 1,120,722 —27,487 
Niagara, New York.. ; 9, 510,954 —67,475 
North British & Mere antile, London. ad +147,406 
North River, New York. . “ —811,076 
Northern, New York.. , —122,566 
Northwestern Ng ational, Milwaukee. 4 Hf 728 +148,813 
Norwich Union, Norw ich.. gaunt 4,188,857 —198,087 
Ohio Farmers, LeRoy. . Borer 3,148,008 —15,590 
Old Colony, Boston... 1,736,171 +38,190 
Orient, H artford. . 2,403,862 +1,503 
Pacific Fire, New York... 2,645,964 —36,764 
Palatine, London Taanee 3,228,668 —103,845 
Pennsylvania, P’ hiladelphia. acnns 5,409,252 +18,308 
Phoenix, Hartford. Cadsccoaaies 11,201,435 +850 
Phoenix, London. 4,636,951 +224,192 
Providence W: »shington, "Providence. 6,490,160 —42,991 
Queen, New York.. 9,174,895 +119,512 
Reinsurance Co. Salamandra, Copen- mga 

hagen. . 5 ; 4,395,793 —247,594 
Republic Fire ; .. Pittsburgh. . 1,244,348 —117,7 10 
Republic of Texas, Dallas. . 1,452,015 +68,152 
Rhode Island, — 2,212,698 —219,071 
Richmond, New York.. 1,084,747 —92,070 
Rossia, Hartford. . 7,272,996 —1,018,699 
Royal, Liverpool. . 14,498,066 —972,601 
Security, New Have 5,209,849 500,106 
St. Paul Fire & Mz eat “St. Paul. 11,353,570 —418,92 
Skandia, Stockholm. . mS 1,436,474 —117,320 
Skandinavia, Copenhagen. 1,872,472 +140 
Springfield Fire & Marine, Springfield 12,676,477 —285,056 
Star, New York ; 1,922,470 —280,170 
Stuyvesant, New York.. 1,886,930 —268,828 
Svea, Gothenburg. . has 1,327,111 —49,984 
U: nited States Fire, New York.. gaia ote 11,739,638 --1 395,258 
Virginia Fire & — as 1,203,858 — 64,388 
Westchester, New York 7,439,330 —1,079,407 


Transfers Special 

Irving Worth, formerly special agent in the 
suburban New York territory ror the Liver- 
pool and London and Globe Insurance Com- 
pany, has been transferred to New Jersey, 
where he will succeed M. S. Reeves. His head- 
quarters will be at 28 Clinton street, Newark, 
N. J. 
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NEW YORK SURVEYS 

Is It a Sound Principle?—The proposition 
which has been put forward in connection with 
automobile insurance to make a reduction in 
the rate of insurance, if there has been no claim 
on the policy during the past year, is one which 
at first reading makes quite an appeal. It must 
be evident to everyone engaged in the insurance 
business that the present methods of buying 
business by means of the more or less continu- 
ally increasing commission are reaching the 
end: in other words, the problems to be solved 
are going to require thought, brains and ideas; 
perhaps brains should have been put first. If 
the results, which have been secured in Eng- 
land, by this method, have been successful, why 
would not a similar plan be \successful here? 
Human nature the world over is pretty much 
the same, and that which appeals to one owner 
in one country will probably appeal to another 
owner in another country. It is to be hoped that 
the plan will be tried. 

Why Was It Insured?—In the form of ad- 
vertising one company has recently put out a 
picture showing a blown-out front of a drug 
store. The object was to demonstrate the need 
of plate glass insurance, but if there was any- 
thing in that drug store, a mere retail one, 
liable to explosion, why was it insured? 

Community Service.— Modern business 
must evidently so organize itself that the lead- 
ers will have a certain amount of time for com- 
munity service. This is becoming so much a 
requirement of success now, that the failure 
to plan for it can hardly be excused. Some 
forms of insurance business have already recog- 
nized this, and have made provision, others are 
still behind, and should fall in line. 

Increased Losses.—The report for the 
month of January in local territory was not 
pleasing. To begin the first month of the new 
year with a very large increase in fire loss is a 
poor start, and where the amount is so large 
it is difficult to overcome. A continuance of 
the figures would mean a loss ratio of at least 
100 per cent in this territory, to say nothing of 
what it would cost for expenses. Perhaps the 
business of fire insurance has reached the point 
where the old methods of handling it are break- 
ing down, and new ones must be invented. 


BOSTON AND VICINITY 

Mutual Fire Admitted—The Mutual Fire 
of Saco, Me., has been admitted to Massachu- 
setts to transact fire only. Admitted assets of 
$328,703 and a surplus of $250,536 were shown. 
Herbert E. Huie of Springfield was the agent 
of record. 

Lynn Now Being Inspected.—Engineer R.C. 
Dennett, together with inspectors of the N. E. 
Insurance Exchange, is making a complete in- 
spection of the city of Lynn. 

H. A. Stevens Again a Broker.— Harry A. 


Stevens, former president of the Insurance 
Brokers Association of Massachusetts, who re- 
signed that position when he became associated 
with L. W. Kingman & Co. as treasurer and 
a member of the firm, has, as of March 2, re- 
sumed his former vocation of an independent 
broker. He has Boston offices with W. A. 
Hamilton Company. 

Stephen B. Ames Makes Change.—Stephen 
B. Ames, former manager of the Boston office 
of Starkweather & Shepley, has been admitted 
to partnership in the old substantial firm of 
Field & Cowles. Mr. Ames has disposed of his 
stock interest with Starkweather & Shepley, 
Inc., and has acquired control of the business 
of the firm handled through the Boston office, 
which is of good size and quality. This busi- 
ness will now be handled by Field & Cowles, 
with Mr. Ames in direct charge. The Massa- 
chusetts business of Starkweather & Shepley, 
outside of Boston, will be handled in the future 
through their offices at Providence, R. I., and 
Shawsheen Village, Andover, Mass. 

Death of A. M. Bullard.—Alfred M. Bullard, 
senior partner of Cyrus Brewer & Co., died last 
week in his eightieth year. Mr. Bullard started 
his insurance career as a clerk in a 
office in 1861. In 1870 he entered the office of 
Foster & Cole and was with that agency during 
the Chicago and Boston fires. In 1873 he went 
with the Phenix of Brooklyn as special agent 
for New England. Mr. Bullard started an 
agency of his own in 1881 and in 1910 merged 
his agency with Cyrus Brewer & Co. He was 
for three terms president of the Boston Board 
of Fire Underwriters and was looked upon by 
all the local insurance men as dean of the street 
whose advice and judgment were always sound. 
Many tributes were paid him Saturday at a 
special meeting of the Boston Board and a 
large representation of the insurance fraternity 
Was present at his funeral. 


Boston 


PHILADELPHIA NOTES 

New Philadelphia Manager.—It is an- 
nounced that W. G. S. Savage will succeed 
R. N. Kelly, Jr., as Philadelphia department 
manager for the Fire Association fleet. Mr. 
Savage has been special agent for the Fire 
Association in Eastern Pennsylvania for the 
last decade. Mr. Kelley recently resigned 
from the company. Mr. Savage is a native 
Philadelphian and has been with the Fire As- 
sociation eighteen years. His assistant 
in his new sphere of activity will be C. P. 
Winders. 

Appointed to Executive Committee.—-S. H. 
Shoch has been elected chairman of the execu- 
tive committee of the Underwriters Associa- 
tion of the Middle Department. He has been 
an inspector for the department and _ special 
agent for the National Union of Pittsburgh. 
He also is on the governing board of the Phila- 
delphia Suburban Underwriters Association. 


for 


21 


Appointment of Carpinter & Baker 

The firm of Carpinter & Baker of New 
Yerk announces its appointment as general 
agent of the marine departments of the Old 
Colony Insurance Company of Boston, and the: 
Connecticut Fire Insurance Company of Hart- 
ford. This well-known metropolitan agency 
now represents the Fuso Marine and Fire and 
the National Liberty for ocean and inland 
marine business and the Liverpool and London 
and Globe, Firemans Fund, Union Marine and 


Boston for inland marine insurance. - 
al ‘ 


—Lansinc, Mricu., February 28.—Leonhard T. 
Ilands, State Insurance Commissioner, last week, ad- 
mitted the Travelers Fire of Hartford to transact a 
tire and marine business in the State. 


EVEN the best of Agents 


cannot have the Universe 


But we will give them 


THE WORLD 


Fire and Marine Insurance Company 
if not already assigned 
in their territory. 


Write us today at 
670 Main Street, 
Hartford, Conn. 


“Then give to THE WORLD the best 
you have and the best will 
come back to you" 
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To Our Agency Force: 


ALREADY--with only the first two months of the New Year gone-- it 
begins to LOOK LIKE 1925 is going to be a "good 'un." 


HOW GOOD depends ENTIRELY on us. We can get business if we GO 
AFTER IT. The MORE we go after, the MORE we will get. 


We have MANY things to sell and just as MANY prospects. Every man-- 
or woman--who OWNS property; who OPERATES a business of any kind, or 
who is PHYSICALLY fit, is a LIVE SUBJECT for you as a Salesman of 
"diversified protection." 


CONSIDER your office as an "Insurance Department Store" where one can 
buy the smallest item of insurance or a "complete outfit of protec- 
tion." Sell as the department stores sell. If a client buys a little 
Fire Insurance, suggest that he ADD TORNADO. If he takes Autcmobile 
Fire and Theft, remind him of LIABILITY AND PROPERTY DAMAGE. If he 
purchases Compensation, tell him of BOILER INSURANCE and so on down 
the line until he knows your entire stock. 


It's a CINCH that you CAN'T sell ANYBODY ANYTHING unless they KNOW 
YOU HAVE IT. 


On the top of the sale--AND JUST AS IMPORTANT--is the service rendered 
the client. You can SERVE their interests in MANY WAYS. Here's a 
VERY important one--the question of rates. 


A client BELIEVES his rate a little too high. Maybe it is. Find out 
if there is an existing fire hazard which--IF ELIMINATED--would 
REDUCE his rate. TELL HIM ABOUT IT. Have the hazard removed and 
give him the BENEFIT of a reduction. Maybe he's a Compensation 
carrier and you can reduce. his rate by suggesting the PROPER SAFE- 
GUARDS around his machinery for the PROTECTION of life and limb. 


There are many other little SERVICE IDEAS that mean MUCH to your 
clients and to you. Think about them and then put them into effect. 
Make yourself the BEST INSURANCE MAN in your town, then you'll be 
the MOST SUCCESSFUL and the MOST PROSPEROUS. 


Yours suggestingly, 
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AUTOS AND HOBOS 





E. C. Stone and Prof. W. B. Bailey 
Address Casualty and Surety Club 





COMPULSORY INSURANCE DISCUSSED 


Associate U. S. Manager of Employers 
Liability Makes Remedial Suggestion 
—Economist of Travelers Give 
Novel Talk 
Nearly five hundred members of the Casualty 
and Surety Club of New York, holding a din- 
ner meeting in the Mechanics Club in that city 
last Thursday night, listened to one of the most 
interesting non-insurance talks ever made be- 
fore an insurance gathering. It was delivered 
by Professor W. B. Bailey, economist of the 
Travelers Insurance Company, and dealt with 
the American hobo, his life, works and mode of 
existence. 
Recalling 
course on unemployment insurance, made dur- 
ing the casualty meeting at White Sulphur 
Springs last October, many of his hearers paid 


Professor Bailey's learned dis- 


tribute to the versatility of the man who was 
“hail fellow well met” with the “kings of the 
brake beams” and who, in addition, was able to 
give an analytical summary of the problems of 
industry in their relation to insurance. 

The after-dinner session was called to order 
by E. A. St. John, president of the National 
Surety Company and also of the Casualty and 
Surety Club. He introduced as the first 
speaker, E. C. Stone, associate United States 
manager of the Employers Liability Assurance 
Corporation, and perhaps the foremost author- 
ityon the question of compulsory automobile in- 
surance in this country. 

Clauses providing for extra-territorial juris- 
diction, and the demands of interstate com- 
merce would militate against any one State 
passing compulsory insurance laws demanding 
liability security from those who used its roads, 
contended Mr. Stone. He also brought up an- 
other angle of the problem when he made the 
following prediction: “TI believe that the popu- 
larity of legislators who have seen fit to pass 
legislation of that kind will not be anything to 
marvel at.” Revocation of licenses and regis- 
trations of cars were viewed by him as a cura- 
tive for the accident situation and, in conclu- 
sion, Mr. Stone suggested that one way to solve 
the question of financial responsibility on the 
part of the driver would be to provide that, 
after the accident, the insured might file a 
Petition at law and the court could then order 
the motorist to furnish security if he was found 
(Continued on page 27) 





PUBLIC RELATIONSHIPS 

Of the casualty and surety officials who 
succeed by keeping the fingers of one hand 
firmly on the reins of business, and those of 
the other up on the pulse 
of public feeling, F. 
Highlands Burns, 
president of the Mary- 
land Casu alty Com- 
pany, is a notable ex- 
ample. Ask ed for his 


views on the importance 





of amicable relations between casualty in- 
surance companies and the public, President 
Burns said: 

“Casualty insurance is entirely dependent 
upon the good will of the public for its 
The which it 
may operate are wholly determined by pub- 
lic pleasure. Forty-nine distinct and differ- 
erent bodies hold the power to alter the con- 
which the 
terminate it at 


existence. conditions under 


may be 
conducted or to will. 4 
fricndly public interest is not only desirable, 
I do not believe the pub- 
lic has any definite or thoroughly-grounded 
except 
contact 


ditions under business 


but very necessary. 


conviction against .our business 


The 


between the casualty companies and the pub- 


through ignorance. intimate 
lic makes it most necessary, from the stand- 
point of both, that their 


friendly; and 1 believe the companies are 


relations be 
the ones to fostcr this sentiment. Casualty 
insurance stands with the minority among 
the great business groups in that it has not 
undertaken a comprehensive program for 
the development of cordial public relations 
and the cultivation of a friendly public sen- 
timent towards its operation. The railroads, 
telegraph and telephone interests and scores 
of others dependent upon public good will, 
have long ago undertaken extensive opera- 
tions along this line, and the casualty com- 
panies would do well to follow their example.” 











Edward B. Thistle Goes With Eagle 
Indemnity 

Edward B. Thistle has become 
with the Eagle Indemnity Company, and, as of 
\larch 1, was made manager of that organ- 
ization’s New York metropolitan department. 
Mr. Thistle has had about twenty years of in- 
surance experience, and has been with the 
Metropolitan Casualty, the Globe Indemnity 
and the Norwich Union Indemnity. [Edward S. 
Carmick remains as manager ot the bonding 
division of the Eagle Indemnity’s New York 


connected 


metropolitan office. 





ACQUISITION COSTS 


New York Superintendent Sends Let- 
ters to Companies and Commis- 
sioners 


NO CHANGE IN RULES 


Suggestions Made for Better Enforcement 
—Differences to Be Settled by 
Conference Committee 

In last week’s issue of THe Spectator, it 
exclusively forecasted that Insurance 
Superintendent James A. Beha, of New York, 
would, within a few days, send letters to the 
Insurance Commissioners throughout the coun- 


Was 


insurance com- 
panies in which he would deal with the ques- 
tion of acquisition cost rules and the resolu- 
offered at the last meeting of the 
Acquisition Cost Conference. This has now 
been done and the text of the letters has been 
made public. 


try and to the executives of 


tions 


The letter sent to Insurance Commissioners 
rehearses the origin of the difficulties with re- 
gard to acquisition costs in the casualty busi- 
ness and asks the co-operation of those offi- 
cials in putting the rules into effect all over the 
United States. After discussing the inception 
of the problem, the letter says: 


In conjunction with the plan which was made 
in 1922, this department inaugurated a casualty 
experience exhibit for the annual reporting of 
the amount of losses and expenses by lines of 
insurance and is now in a position to check the 
companies’ expenditures with the allowances in 
the rules. Some companies have been unwill- 
ing or unable to completely conform to the plan, 
with the result that in certain localities com- 
petition in a particular line has tended to bring 
about a recurrence of a commission war. This 
is just the situation which all are agreed should 
he guarded against and controlled. Generally 
it is admitted that the rules have affected a 
stabilization of business and have to a great 
extent modified wasteful competition. As a re- 
sult, companies have operated at a lower ex- 
pense at a time when they were experiencing 
heavy loss ratios, and have consequently been 
enabled to minimize the necessity for rate in- 
creases. 

Soon after I took office I was asked to give 
approval to the plan and to lend assistance in 
making its provisions effective. I hesitated to 
take action until IT had had the opportunity to 
investigate the matter thoroughly. I have con- 
ferred with the various interested parties and 
have afforded each an opportunity to state ap- 
proval or objections to the plan or to produce 
a substitute which would be an improvement 
over the present plan. On January 15, 1925, I 
called a conference of the executives of all 
companies doing business in the lines covered 
by the rules. I hoped to provide a means by 
which objections could be heard and sugges- 
tions could be made as to the present plan. In 
fact, a substitute plan could have been sub- 
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mitted for discussion which, if found equitable 
and workable, could have been adopted in place 
of the present plan. The criticisms and ob- 
jections voiced were those of a few companies 
where the rules were not in harmony with some 
peculiar method or desired privilege of the in- 
dividual company. Although the entire day was 
given up to these discussions, nothing construc- 
tive was produced by the objectors. The fol- 
lowing resolution was finally offered and favor- 
ably voted upon by the company representa- 
tives present: 

“That the Superintendent of Insurance of 
the State of New York, with the co-operation 
and aid of the other Commissioners of Insur- 
ance of the other States in the United States, 
use all the power given by law, written or un- 
written, to enforce these rules.” 

I have, therefore, concluded that we are for 
the present forced to adopt the rules as a work- 
ing basis. 
insist that the plan provide means for modifica- 
tion within its own organization, and also that 
some procedure be provided to afford com- 
panies the opportunity of appeal where they 
have not been able to reach agreements within 
the conference committees. I shall ask that 
the companies do their part, first, to carry out 
the provisions of the rules as stated therein, 
and, where they find that this cannot be done 
because of some inherent feature in their organ- 
izations not consistent with the limitations pro- 
vided in the rules, that they confer with the 
conference committees. 

While I regret that I must assume this 
burden, it, however, seems necessary, and I 
therefore want to be free to call on you for 
such support and assistance as may be needed 
from time to time. 

Superintendent Beha’s letter to 
company executives, dated February 26, sets 
forth approximately the same facts as his mes- 
sage to the Commissioners; points out that the 
department’s silence was broken only after ob- 
jectors to the rules had failed to offer construc- 


tive aid; and then continues as follows: 


I shall expect that the companies do their 
part, first, to carry out the provisions of the 
rules as stated therein, and, where they find 
that this cannot be done because of some in- 
herent feature in their organization not con- 
sistent with the limitatios provided in the rules, 
sistent with the limitations provided in the rules, 
tees. If an agreement cannot be reached, then 
the matter can be arbitrated by means of an 
appeal to be-provided for in the plan. I desire 
to have it understood that no complaints or dif- 
ferences shall be brought to this department 
which have not followed the procedure thus 
provided. 

It should also be understood that the primary 
object to be attained is to reduce the cost of 
insurance to the lowest level consistent with 
company solvency. The interpretation and ap- 
plication of the rules must always be con- 
sistent with this purpose. 

I request your prompt acknowledgment of 
this letter giving me assurance that you will 
make the present plan immediately effective in 
your organization to the fullest extent possible 
and where you cannot conform to some certain 
provisions that you will apply within the con- 
ference for a hearing looking toward the har- 
monizing of your differences. 


insurance 


R. H. Towner Lectures on Rates 

R. H. Towner, of the Towner Rating Bureau, 
addressed the Junior course in suretyship of 
the Insurance Institute of America at New 
York city last Monday night. A complete sum- 
mary of his talk on “Premiums and Rates’’ will 
be found in next week’s issue of THE SPEc- 
TATOR. 


I believe, however, that we should | 


CONDEMN PROPOSAL 


Michigan Compulsory Auto Insurance 
Bill Not Favored 








INSURANCE COMMISSIONER 
DISAPPROVES 





Other Measures in the Making—Monopo- 
listic Fund May Be Introduced 

Lansinc, Micu., February 28.—Officials of 
the State insurance department have virtually 
condemned, in its present form at least, the 
compulsory automobile insurance bill intro- 
duced last week in the State legislature by Sen- 
ator Frank Young of Lansing. 

A number of weaknesses have been found in 
the measure, the chief of which, according to 
Leonard T. Hands, Insurance Commissioner, is 
the absence of a clause to bind insurance com- 
panies in such a way as to constitute a real 
protection to the public. Were the bill enacted 
without change, some companies, it is claimed, 
could write public liability insurance on a basis 
which would allow the financially irresponsible 
driver to escape paying damages. 

Horace B. Corell, deputy Commissioner, has 
gone through Senator Young’s bill carefully and 
he fails to find any provision for joint liability 
of insured and insurer in event of an accident 
in which the insured is found responsible but 
has no assets to satisfy a judgment. 

It is agreed by representatives of local stock 
companies and insurance department officials 
that practically all stock companies, and the 
better class of mutuals, would assume liability 
in cases of judgments rendered; but it is ad- 
mitted that a loophole would be left (unless 
joint liability were demanded) that would per- 
mit other companies to dodge much of. their 
moral, if not legal, obligation and so cut under 
the rates of the reliable companies. 

A host of other compulsory insurance plans 
are arising with the introduction of the Young 
bill, although Senator James Quinlan of Grand 
Rapids is the only legislator known to be con- 
sidering presentation of a different bill, prob- 
ably incorporating the feature of a monopolistic 
State fund to be operated for the benefit of 
the highway department. 
the Young bill, as explained in last week’s issue 
of Tue Sprcrator, the State fund 
would be authorized to write policies but a con- 
dition of competition woulda be maintained. 


Under the terms of 


accident 


Paul B. Sommers Becomes a Director of 
New York Casualty 

Paul B. Sommers, vice-president of the 
American Insurance Company of Newark, 
N. J., has just been elected to the board of 
directors of the New York Casualty Company 
to take the place left vacant by the death of 
Charles Jerome Edwards. 

As will be recalled, the New York Casualty 
Company was formed recently, when the New 
York Plate Glass Insurance Company voted to 
change its name and to increase its capital from 
$500,000 to $750,000, at the same time amend- 
ing its charter to permit the writing of general 
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casualty lines. The opportunity to obtain Stock 
of the new venture closed on Saturday of last 
week, and the stock will be issued as of March 
I, 1925, and will be entitled to dividends afte, 
that date. J. Carroll French, who was the Suce 
cessful president of the New York Plate Glass 
is president of the New York Casualty, 





Open New Los Angeles Office 

Los AnGeLes, Cauir., February 28.—Hinch- 
man & Wentz, Pacific Coast general agents for 
the General Accident, Fire and Life Assurance 
Corporation, recently announced the opening oj 
a new branch office in the Spring Arcade build. 
Charles Ferris will be man. 
ager of the venture and it will become Opera- 
tive as of March 1, at which time the general 
agents’ contract with the George T. Mahana 
Company will expire. The Mahana Company 
is now seeking a new connection and will shortly 
announce its plans. 


ing in this city. 


New Albany Casualty Company Organized 

The Hudson Mohawk Casualty Company of 
Albany is being organized under Article <\ 
of the New York insurance law to write work- 
men’s compensation insurance at manual rates, 
It has been licensed by the State insurance 
department. 


—At the annual meeting of the stockholders of the 
Southern Surety Company, Des Moines, George 
Ilippee was chosen a member of the board of directors 
to fill the position made vacant by the resignation of 
Frank O. Green. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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NITED STATES FIDELITY 
GUARANTY COMPANY 





More Resources and Business Than 
Ever Before Shown in This Great 
Company’s Report 





FINE GAINS MADE IN 1924 





Assets Over $41,000,000 and Surplus to 
Policyholders Nearly $12,000,000 
ar 1924 proves to have been the most 


The ye : 
favorable one in the long history of the United 
States Fidelity and Guaranty Company oi 


Baltimore, it having recorded large gains in all 
important items of its statement. For example, 
the company’s assets increased over $3,035,000, 
now amounting to $41,431,627, and the net sur- 
plus increased $774,830 after the payment ol 
$900,000 of dividends, and now amounts to 
$6,920,373. The net premiums showed a gain 
of $3,337,559, having reached the huge sum 
of $33,866,191, and the enlarged business 
necessitated an increase of $1,077,789 in 
the unearned premium reserve, which now 
amounts to $14,203,454. It is manifest from 
these facts that the company is under a most 
vigorous and progressive management and had 
4 most gratifying year in I9z4. 

A long array of first-class securities is shown 
among the resources of the company, includ- 
ing government bonds valued at $7,261,457; 
State, county and municipal bonds, $8,001,368 ; 
railroad and equipment bonds, $2,986,479; pub- 
lic utility $2,352,329; miscellaneous 
bonds, $2,520,632; railroad stocks, $383,600: 
public utility stocks, $119,912; bank and trust 
company stocks, $800,043, and miscellaneous 
stocks, $1,216,725, making a total of $25,643,- 
535 represented by bonds and stocks at market 
values. The company also carries a cash bal- 
ance of $3,746,952; its home office building, 
New York and Philadelphia office buildings and 
other real estate are valued at $2,937,590; pre- 
miums in course of collection (gross) amount 
to $7,526,790, and other smaller items make up 
the balance of the assets, which foot up to a 
gross amount of $41,431,627. The surplus is 
$6,920,373, and adding the capital, $5,000,000, 
a surplus as to policyholders of $11,920,373 is 
shown. 

Practically all casualty and surety lines are 
written by the United States Fidelity and 
Guaranty Company, except steam boiler, live- 
stock, machinery and fly-wheel insurance. The 
net premiums written in 1924 in the three prin- 
cipal divisions were as follows: Fidelity and 
surety, $0,324,066: $1,841,341, 
casualty, $22,700,784, the total gross premiums 
having been $37,075,734, and the net premiums, 
after deducting reinsurances, $33,866,191. Fur- 
ther subdividing these classes it is found that 
the company wrote net primiums in particular 
branches last year as follows: Accident, $900,- 
164; health, $563,344; renewable accident and 
health, $8194; automobile liability, $5,512,032; 
liability other than automobile, $3,405,876; 
Workmen's compensation, $8,340,356; fidelity, 
$3,200,704 ; surety, $6,033,272; plate glass, $802,- 
816; burglary and theft, $1,841,341; automobile 


bonds, 


burglary, and 
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property damage, $1,942,483; automobile col- 
lision, $615,228; property damage other than 
automobile, $449,903; sprinkler leakage, $60,397. 

The company operates throughout the United 
States (except Porto Rico and the Philippine 
Islands) and also in Canada. 


QUINQUENNIAL COMPARISONS 

Commencing business August 1, 1896, with 
$250,000 of capital, there was little done in that 
year beyond organization work, but $6752 of 
net premiums having been written, and the 
company having closed the year with $261,421 
By the end of 1899 it had ac- 
cumulated $2,188,578 of assets, and its premium 
The 
tabulation herewith shows the progress of the 
company by quinquennial periods up to the end 
of 1924. 
time to time until it now stands at $5,000,000: 


of resources. 


receipts in that year aggregated $564,240. 


The capital has been increased from 


Year Ending 


December 31 Net Premiums Assets 
Pe ar os 60501 e001 ae eas $564,249 $2,188,578 
Re orc aS ea wa hac 2,135,330 3,369,754 
ROO a aise s, « esp-escereae 3,193,327 5,213,887 
ONG dc plea ease wen 7,128,566 8,626,894 
J eer en ee 19,610,376 25,751,586 
pi ree 33,866,191 41,431,627 


The United States Fidelity and Guaranty 
Company has established and maintained a fine 
reputation because of its fairness in its treat- 
ment of its agents and policyholders. It oc- 
cupies a high position among the leading casu- 
alty and surety companies of the country, and 
great credit is universally accorded to the late 
John R. Bland, who was the company’s presi- 
dent for twenty-six years, for the successful 
progress of the company during his incumbency. 

During the past year the company received 
and accepted an offer for the controlling stock 
of the Metropolitan Casualty Insurance 
pany of New York, thereby realizing a 
some profit. 


Com- 
hand- 


each 
of whom has been carefully chosen for his ex- 
perience and ability in connection with his spe- 
cial duties, is made up as follows: President, 
R. Howard Bland; chairman of board and vice- 
president, Charles O. Scull; vice-presidents, J. 
Kemp Bartlett (also general counsel), W. W. 
Symington (also secretary), Alexander Payson 
Knapp, W. George Hynson (also treasurer), 
M. Barratt Walker, Sidney Hall, Charles L. 
Phillips, T. Hartley Marshall, James W. Cain, 
Samuel H. Shriver, S. Blount Mason, Jr., 
Joseph F. Matthai, W. A. Edgar; auditor, G. 
Porter Houston ; assistant treasurer and cashier, 
F. Irving Cooke; assistant treasurer, Earl L. 
Greene; assistant auditor, Joseph W. Crook; 
assistant to president and assistant secretary, 
Joseph W. Bristor: assistant secretaries, C. J. 
Fitzpatrick, John N. Richardson, William B. 
Hill, Sullivan Pitts, Henry Petterson, Chas. C. 
Conlon, William E. Moore, Glover C. Tren- 
holm, Samuel E. Thompson, Harry C. Mc- 
Mechen, Robert Charles V. 


A strong and efficient staff of officers, 


Ferguson and 


ITemsley. 


Eureka Casualty to Write Auto Lines 


Los AncELEs, Catir., February 28.—The 


Eureka Casualty Company of this city is per- 
fecting its plans to write automobile insurance. 


CHANGES URGED 





Associated Contractors Demand Re= 
forms in Bonding Practices 


WANT EXISTING METHODS 
INVESTIGATED 


Would Abolish Agents’ Authority to Bind 
Surety Companies for Unlimited 
Amounts 


Wasurncton, D. C., March 2.—A legislative 
vestigation of present methods of contract 
bond underwriting and the justification for the 
existing scale of premiums; the introduction of 
legislation in various States prohibiting the use 
of certified checks furnished or guaranteed by 
an underwriter or its agent; abolishment of un- 
limited authority to agents of corporate surety 
companies to bind their companies for unlimited 
amounts; and many other changes in the pres- 
ent bond practice are recommended in resolu- 
tions adopted at a meeting of the Associated 
General Contractors of America, held in Wash- 
ington last week. ‘ 

The failure of the Surety Association of 
America “to bring forth constructive measures 
at its December meeting,” was declared to be 
the reason for the adoption of the recommenda- 
tions, which express the determination, among 
other elements of construction, “to secure re- 
form in present demoralizing and expensive 
practices in contract bonding.” 

A statement, issued following the meeting, 
Says: 

It is common gossip that many of the leading 
surety executives appreciate the gravity of the 
existing situation and are in accord with the 
regulatory measures proposed by the joint Na- 
tional Conferences of last year, in which their 
Association participated. It is likewise reported 
that positive action of the Surety Association 
was largely defeated through the attitude of one 
or more of the most conservative companies 
which are profiting under existing conditions by 
avoiding hazardous practices of other com- 
panies; and which, as a result, desire the situa- 
tion to remain unchanged. 

An investigation conducted by the Joint Con- 

ference on Surety Bonds, representing surety 
companies, surety agents, highway engineers 
and general contractors, has shown that certain 
practices attached to the writing of construc- 
tion surety bonds are subversive to the best in- 
terests of the public, which ultimately pays for 
all construction. 
_ The losses to the public, due to irresponsibil- 
ity and inexperience among those undertaking 
the execution of construction contracts, have 
“rown to enormous proportions in comparison 
with other lines of business. Careful study and 
investigation show that irresponsibility and in- 
experience have been greatly encouraged and 
increased by careless methods in contract bond 
writing and three years of effort have failed 
to secure any definite reform. 

Contracts aggregating many millions of dol- 
lars each year are defaulted, the statement 
asserts, thus delaying completion of construc- 
tion projects and entailing financial loss accord- 
ingly. Failure to work out a sound system of 
investigation for determining the responsibility 
of contractors, it is charged, has resulted in 
the connivance of agents with dishonest and 
irresponsible bidders. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,336,405.62 
Capital - - - - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 
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mu HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 
President Vice-Pres. and 
Secretary 


Managing Under. 
Fire Dept. 

















Progressive agents will find it a decided advantage 
to have the agency of this company that does render 
a SUPERIOR SERVICE. 


We have valuable agency territory available in the 
following States: 


Arkansas Maryland Ohio 

Colorado Massachusetts Pennsylvania 
Connecticut Michigan South Carolina 
District of Columbia Minnesota Tennessee 
Illinois Mississippi Texas 

Indiana Missouri Virginia 

lowa Nebraska West Virginia 
Kansas New Jersey Wisconsin 
Kentucky New York Wyoming 


North Carolina 
Correspondence solicited. 
Detroit Fidelity and Surety Company 


Home Office, Detroit, Michigan. 
Homer H. McKee, President. 
































A Progressive SURETY and CASUALTY Company 











Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 
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CASUALTY RESULTS 


James A. Beha, New York Superin- 
tendent, Makes Annual Report 








BUSINESS INCREASING RAPIDLY 





Investment Gain of $20,458,707 Is Shown 
—Acquisition Costs Discussed—Mul- 
tiple Line Operation Is Favored 
The casualty section of the sixty-sixth an- 
nual report of the New York Superintendent of 
Insurance, made as of March, 1925, shows the 
oains achieved by companies transacting this 
class of business, together with surety lines, 
and makes many recommendations and sugges- 
tions affecting such insurance within the State. 
Dealing with the results of casualty and surety 

operations the report states: 

A conspicuous feature in the insurance field 
is the large increase during the past few years 
in the volume of casualty and surety business 
written. There were on December 31, 1913, 
sixty-two stock companies and United States 
branches of foreign corporations authorized by 
this State to carry on such business whose net 
premium writings for that year amounted to 
$122,430,764; combined assets $169,773,057 and 
combined capital $43,100,c0o0. On December 
31, 1923, there were seventy companies so 
authorized whose net premium writings agegre- 
gated $442,060,646; combined assets $633,250,- 
364 and combined capital $98,734,000. While 
the most pronounced growth in premium vol- 
ume has been in the liability and workmen's 
compensation departments, other casualty lines 
as well as fidelity and surety business have ex- 
panded in a very marked degree. ee Re 

As heretofore stated, there were seventy 
stock casualty and surety companies authorized 
to transact business in this State on Vecember 
31, 1923. These companies earned in premiums 
during that year $422,017,223.88. Their in- 
curred losses amounted to $230,524,260.80, and 
their underwriting expenses incurred amounted 
to $182,278,713.43, a total of $421,802,974.23. 
indicating a net underwriting profit of $214,- 
249.05 on the basis of the unaudited returns filed 
with the department. The companies’ state- 
ments also indicated an investment gain of $20, 
458,700.59 thereby making a total gain from un- 
derwriting and investments of $20,672,956.24. In 
this connection it might be stated that the gain 
from investments arises principally from three 
sources, namely, interest earnings, net gain or 
loss from sale of securities and net gain or loss 
from change in security values. Offsetting the 
gains 
of $20,672,9056.24 plus $5,157,9043.81 contribu- 
tions to surplus by stockholders, a combined 
total of $25,830,¢c0.05, were an increase in the 
reserves set aside for contingencies of $3,686.- 
526.18: dividends to stockholders, cash $10, 
772.821.13 and stock $5.700,000.00; dividends to 
policyholders $80,000.06: and net home office 


remittances of United States branches of for- 
eign corporations $3,597,592.69, thereby result- 
ing in an aggregate net gain to surplus for the 
year 1923 of $1,984,959.99. 

Taking up the question of competition in the 
business, the superintendent’s report presents a 
tabular summary of acquisition costs (which 1s 
reproduced on page 4 of this issue of THE 
Spectator) and on this point says: 


An organized effort has been made to deal 
with this situation in the field of casualty in- 
surance. While the plan, which was put into 
operation in 1923, doubtless has many admir- 
able features, its structure and fundamental 
principles are characterized by an inflexibility 
which is believed by many to tavor certain 
established companies, as well as particular 
forms of field organization. 

In order that American companies may com- 
pete favorably with such unauthorized insurers 
as Lloyds, London, the superintendent favors 
the extension of coverages to meet every re- 
quirement of protection under certain condi- 
tions, and states that he has amendments be- 
fore him which would permit companies, organ- 
doing business under sections 70,I10, 
150 of New 
furnish any legitimate coverage which may be 


ized or 
and the York insurance law, to 
demanded. 

Supervision of rates, mutual insurance and 
questions affecting brokers are also commented 
upon by the report. The Superintendent of In- 
surance says that, in 1924, 18,295 brokers were 
an increase of 
The in- 
crease, he believes, is unjustifiable and, as a 
indicates 


authorized to transact business ; 
880 over the number licensed in 1923. 
means of reducing the number, he 
that there has been introduced into the legis- 
lature of the State an amendment seeking to 
raise the brokers’ license fee from $10 to $25 
from $7.50 to $15 
from $5 to $10 in 


in cities of the first-class; 
in cities of the second class; 
cities of the third class; and from $2.50 to $5 
1 cases where a broker does not maintain a 
place of business or does not customarily solicit 
business in a city. Legal recognition of com- 
panies which may wish to incorporate for re- 
insurance purposes only, and which may not 
direct business, is also 


desire to transact a 


favored in the report. 


Federal Surety’s Capital Increase 
The Federal Coinpany, Davenport, 
Iowa, has added $250,000 to its capital and 
$500,000 to its surplus. This brings the cap- 
ital of the company to $1,250,000 and the net 


Surety 


surplus to over $660,000. 


EDWARD BALL MADE VICE- 
PRESIDENT 
Resigns Independence Indemnity to Return 
to National Surety 


One of the most important surety changes 
made in Pittsburgh during the past few years 
is that announced recently by the National 
Surety Company. Effective March 1, Edward 
Ball, president of the Edward Ball Agency, 
will give up his present general agency connec- 
tion with the Independence Indemnity Company 
and return to the National Surety Company 
as a resident vice-president and general agent 
connected with the National’s Pittsbrugh branch 
office. 

Mr. Ball’s activities for the National 
be in association with Manager D. W. Speidel 
and Senator Wilson S. McClintock, who also 
acts as resident vice-president for the National 


will 


in Pittsburgh. 

J. G. Forney, who has represented the Na- 
tional Surety Company for the past four or 
live years as local agent at Lancaster, Pa., has 
now been made a general agent and has been 
given jurisdiction over Lancaster county. 


Autos and Hobos 
(Concluded from page 23) 


to have been at fault. The talk by Professor 
Bailey ended the session. 

Among those who attended the meeting were: 
R. H. Towner, president of the Towner Rat- 
Bureau; E. A. Collins, president of the 
Insurance Advertising Conference; F. Rob- 
ertson Jones, secretary of the Workmen’s Com- 
3ureau; Jesse S. Phillips, 
general manager of the National Bureau of 
Casualty and Surety Richard 
Deming, vice-president of the American Surety 
H. P. Jackson, vice-president of the 


ing 


pensation Publicity 
Underwriters ; 


Company ; 
Norwich Union Indemnity Company; Bayard 
Holmes, head of the Hooper-Holmes Service 
Bureau; Edson S. Lott, president of the United 
States Casualty Company, and Frank E. Law, 
secretary of the Casualty and Surety Club and 
actuary of the National Surety Company. Prior 
to the business meeting, entertainment was fur- 
nished by W. A. Thompson, vice-president of 
the National Surety Company; Charles Dunn, 
also of that company, and R. C. Carsons, of 
the claim department of the Maryland Cas- 
ualty Company. Mr. Thompson and Mr. Car- 
sons sang semi-classic and popular songs, while 
\Mr. Dunn played the accompaniments. 











representation. 


360 N. Michigan Ave. 


We are now starting.a campaign to build up our Illinois territory intensively. 
few really high grade producers, especially those able to hire and train agents. 


District managers will receive large first commissions, substantial renewals, and bonus. 
policies on the market today, including non-prorating, non-cancellable features; principal sum and monthly indemnity 100% increase; 


contingent premium reduction, and other strong points. 


Equitable Life & Casualty Insurance Company 


Casualty Department 


Unexcelled Claim Service 


Chicago, Illinois 


This will mean an exceptionally good opportunity for a 
Also special offer now for California and Kentucky 


Most up-to-date and salable accident and health 
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Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. _ 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 














Insurance Decisions 
By J. W. ZELLER 











Action brought by Russian insurance com- 
pany, which has discontinued business here, 
to recover securities deposited by it as its 
American capital. Defense that company has 
been dissolved and property confiscated by 
so-called Russian Soviet Republic is not good. 
Plaintiff may sue in our courts. 

The plaintiff company has ceased to transact 
business in the United States, and has paid 
substantially all its obligations to United 
States policyholders and creditors. It asks for 
the return of its funds and securities held by 
defendant Bankers Trust Company, subject to 
any provision necessary to secure payment of 
pending obligations. 

The State Superintendent of Insurance was 
made a party defendant, as the trust company 
claims that it is not authorized to transfer the 
funds and securities without his consent. 
Under certain decrees of the Russian Sovict 
Republic, the plaintiff company was _ national- 
ized, its property confiscated and its corporate 
life terminated. Certain individuals constitut- 
ing its board of directors at the time the Soviet 
government issued its decrees claimed to exist 
as a holdover board, with power to transact 
business outside of Russia. 

Held, that the de facto Russian government 
is not recognized by the United States. Further, 
their decrees in this case are neither just in 
operation nor consistent with our public pol- 
icy. The question of the existence and stand- 
ing in this court of the plaintiff is not affected 
by the Soviet decrees. 

As to the holdover board of directors, there 
is no provision found in the charter of the 
plaintiff company or of the statute which pro- 
hibits directors from holding over until their 
successors are’ elected, or which prohibits the 
holding of meetings outside of Russia. These 
holdover directors became trustees to collect 
and preserve the property of the corporation. 

The judgment dismissing the complaint 
should be reversed and judgment granted in 
favor of the plaintiff, Russian Reinsurance 
Company. All concur. 

Russian Reinsurance Company vs. Stoddard 
(Third Dep’t. App. Div.), 211 N. Y. App. Div. 


132. 


Action by assignor of claim against Russian 
insurance company. Defense that defendant 
was nationalized or dissolved by Soviet gov- 
ernment is insufficient. 

The Eagle Star and British Dominions In- 
surance Company, Ltd., plaintiff’s assignees, 
entered into contracts or treaties with the de- 
fendant, Second Russian Insurance Company, 
by which the latter insured the former to the 
extent therein stated. Losses were sustained, 
and the British company attempted to recover 
them from its Russian reinsurer. The demand 
having been refused, the cause of action was 
assigned to the plaintiff, a domestic corporation. 
The defendant alleged that its corporate life 
was ended by a decree of the Russian Soviet 
government, nationalizing the business of in- 
surance companies, and that by the same decree 
it was released from payment of debts and lia- 
bilities; and that Great Britain had recognized 
the existence of the Russian Soviet government, 
and by a trade agreement had confirmed the 
confiscation of the debts owing to its nationals: 
and that all these things had been done before 
the assignment to the plaintiff 

Held, that the Soviet 
without force or effect in its attempt to ex- 
tinguish liabilities. Neither comity nor public 
policy requires New York courts to enforce a 
mandate of confiscation of such a government 
to the prejudice of our citizens or those of any 
friendly power seeking justice in our courts. 

Further, the trade agreement between Great 
Britain and Russia did not substitute or cancel 
liabilities owing. Both governments declare 
that all claims of either party or its nationals, 
in respect of rights or obligations, shall be dealt 
with at some indefinite future time. This 
agreement does not extinguish present rights. 

The matters alleged by the defendant do not 
constitute sufficient defenses. Order affirmed. 

(James & Co. vs. Second Russian Ins. Co.), 
239 N. Y. 248. 


Russian decree was 


To Discuss Revived York-Antwerp Rules 

Wasuincton, D. C., February 28.—Adop- 
tion by American insurance, shipping and busi- 
ness interests of the revived York-Antwerp 
Rules for the settlement of losses of cargo jet- 
tisoned while vessels are in peril at sea will be 
discussed at a meeting to be held on March 19 
in Washington under the auspices of the United 
States Chamber of Some sixty 
representatives of marine insurance underwrit- 


Commerce. 


ers, ship owners and operators and exporters 
and importers have been invited to attend the 
meeting. 

Under the York-Antwerp Rules a uniform 
basis of general average of losses to be borne 
by those having an interest in a ship or its 
cargo is fixed, they being intended to take the 
place of the involved conditions that were for- 
merly oftentimes laid down by individual ship- 
ping compaines in their ocean bills of lading. 
These rules, originally formulated in the six- 
ties, have recently been revised by the Inter- 
national Law Association, and the revised rules 
have been adopted formally by shipping and 
underwriting interests in a number of foreign 
countries. 


Albany Legislation 
(Concluded from page 15) 


ernor Smith; also, Assemblyman Wheatley’s 
bill, which has just passed the House, adding 
new section 69, insurance law, providing for 
reinsurance corporations. 

Legislative committees have reported favor- 
ably these bills: 

Senate banking committee: Senator Camp- 
bell’s, adding new section 271-a, banking law, 
authorizing savings banks to purchase life in- 
surance for active employees, on the group 
plan, in an amount not to exceed $5000 on the 
life of each person. 

House committee: | Assemblyman 
Freiberg’s, authorizing the Court of Claims to 
determine the alleged claim against the State 
of the Palmetto and Fidelity Fire Insurance 
Company of Sumter, S. C. 

House insurance committee: Assemblyman 
Wheatley’s, amending section 9, insurance law, 
in relation to the issuance of life insurance con- 
tracts by charitable, religious, missionary, edu- 
cational, or philanthropic non-stock corpora- 
tions, conducted without profit. 

Assemblyman Wheatley’s, amending section 
86, insurance law. 

Assemblyman Wheatley’s, repealing section 
138, insurance law, in relation to licensing per- 
sons, partnerships, associations and corpora- 
tions, in excepted cases. 

Assemblyman Wheatley’s, amending section 
QI, insurance law, in relation to the penalties 
for violation of the provisions for agents’ cer- 
tificates of authority. 


claims 


T. W. Sweeney Goes to New York 
Thomas W. Sweeney, who has been in charge 
of publicity for the Phoenix Mutual Life In- 
surance Company, Hartford, relinquished his 
duties there, as of March 1, in order to join 
his father in the fire insurance brokerage busi- 
ness at 1 Liberty street, New York city. 


Keystone Merger Completed 
The Automobile Insurance Exchange, Phila- 
delphia, Pa., has been merged with the Key- 
stone Indemnity Exchange of that city. The 
name of the latter organization will be re- 
tained. The Keystone Indemnity Company is 
attorney-in-fact for the Keystone Erchange. 


Carl M. Hansen, vice-president and general 
manager of the General Reinsurance Corpora- 
tion of New York, is to have $300,000 of life 
insurance placed on his life by the directors of 
the company. The insurance will run to the 
corporation as the beneficiary and will be writ- 
ten by the Connecticut General Life Insurance 
Company, the 7Etna Life Insurance Company, 
both of Hartford, and the Penn Mutual Life 
Insurance Company of Philadelphia. The 
directors of the General Reinsurance took this 
action as a business proposition, as a measure 
of protection against the loss that Mr. Hansen’s 
demise would occasion the concern. 

Friends of Darby Day, general agent at Chicago 
for the Mutual Life of New York, and former presi- 
dent of the Chicago Life Underwriters 
are extending him their sympathy. Mr. Day’s son, 
Darby Day, Jr., is in a Chicago hospital suffering 
from acid burns which, it is feared, may cause the 
loss of his eyesight. 


Association, 
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~ 4 Our Agents Have 


A Wider Field— 














Age Limits from 0 to 60. 





mega, & ly Premium plan. 
oO. GC. L. BUILDING 

Same Rates for Males and Females. 

Double Indemnity and Monthly Disability Income features for 

Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 





Participating and Non-Participating Policies. 


“LS STTHA 


| | 


An Increased Opportunity Because We Have | | 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
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The Gateway to the West— | 
4 

Kansas City is truly the ‘‘Heart of America.” It : i 
is located in the center of a country on the border z 
between two great states, Missouri on the east and 
Kansas on the west. It is without question the nat- 
ural gateway to the great West and Southwest =f 3 
territory. The very nature of its position and the Ef 3= 
| territory directly adjacent to it, with its unexcelled = | 
railroad facilities, offers to insurance men a wide = «&}? 
r= range for development. The National Life Associa- et 
tion with its popular form of low cost policies have 
desirable territories available, as will be noted from é 
the map above. Closest Home Office co-operation 
is made possible through a branch office maintained 
at Kansas City. Correspondence is invited as to 
sales opportunities in this weaithy territory whereby E 
the salesman’s earning ability may be increased by E 
selling more insurance to more people. 


Write the Home Office for further 
details 
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New York 


THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
of prosperous and successful business. | 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight | 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 


It has 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co. 
of New York 


ee 














| BESTMOIN ESTIMA ITI 
n wir HANAN If]! UISMHIAH NAN {i 
















the 


He 




















































DEVOTED TO 
EDUCATIONAL & 


SSS 


F'AGENTS ' 





r 


5 








SALE | 













From Its Use 


By C. F. Cross 


Non-Medical Life Insurance--What May Be Hoped for 


Actuary, American Life Insurance Company, Detroit, Mich. 


Probably everyone is aware that the Amer- 
ican Life Insurance Company is now writing 
insurance without medical examination. Started 
February 2, immediately after our mid-winter 
conference, we are gaining practical experience 
in handling this kind of business and watching 
with increasing interest what can now only be 
considered as an experiment. 

Every medical director knows (1) the grow- 
ing scarcity of examiners in rural communities ; 
(2) the difficulty of getting satisfactory exam- 
iners there and even at times in cities; (3) that 
many superficial examinations are made by 
good examiners; (4) that adverse information 
is often withheld; (5) that incompetent men 
are sometimes appointed; (6) that many ap- 
plications are received and examinations never 
completed; and (7) that at least 75 per cent of 
the business does not show a single defect or 
blemish on either of the 
blank, 


Dr. Browne, our medical director, in address- 


side examination 


ing our agency force at this year’s mid-winter 
conference, brought some very interesting in- 
formation affecting the examiner situation in 
rural communities. He said, “The American 
Medical Association has just completed a very 
interesting, if not to say, startling, survey of the 
condition of medical practice in these United 
States. This survey shows that the physicians 
are rapidly leaving the rural districts for the 
Cities ; that the average age of the country prac- 
titioner is fifty-two, and that no young men are 
coming in to take the places of the older. If 


‘ Pies an address delivered at the regular meeting of 
te Association of Michigan Life Insurance Company 


Officials, held Thursday, February 26, at the Wenonah 
Hotel, Bay City, Mich. 


this continues, in ten years there will be no 
practitioners of medicine in the rural districts. 
State after State reports counties in which there 
are no doctors. Two States are offering bonuses 
to doctors who will hang out their shingles in 
any rural community they care to select.” 

Knowing of the situation in Canada, where 
companies, due to shortage of examiners be- 
cause of the war and the fact that several med- 
ical societies pledged themselves to a $10 med- 
ical fee, had been following this plan for some 
time, we decided to investigate fully and see if 
perhaps the system might not be applicable to 
our needs. The result of our studies yielded 
the following information: 


History AND DrEvELOPMENT OF NoN-MEDICAL 
INSURANCE 
1. Insurance was originally written entirely 
non-medical. 
2. Examinations were introduced about the 
1858 with 


and 


appointed medical 
and more 
rigid since that date, until the last five years, 


year regularly 


examiners have become more 


when there has been a tendency toward sim- 
plification and the leaving out of non-essential 
questions. 

3. British companies have been writing non- 
medical since about 1900, at first with a two- 
thirds lien the first year, a one-third lien the 
second, and full insurance thereafter but, lately, 
with full coverage from the start and a re- 
tention on a single life of as high as 15,000 
pounds, or about $75,000. 

4. Canadian companies have been writing 
non-medical for four years or since 1921 with 


the following good results as shown below: 


Insurance in 


Year Force Mortality 
NORAD rosacea 9,018,196 10,000 
Wes cuaaanuns 28,782,530 40,000 
IQUE ss cuddotacaest 87,208,595 115,131 


About 90 per cent of the non-medical busi- 
ness was acceptable without requiring an 
examination, and 45 to 50 per cent by amount 
and 65 per cent by number of applications came 
in on this basis. 

5. Medical directors, agency directors and 
actuaries all feel the experiment is proceeding 
satisfactorily and the agents are generally in 
favor of it. 

6. Several American companies are now in 
the field—the Phoenix Mutual, Connecticut 
Mutual, Franklin Life and the Prudential on 
endowment forms. 


Wuat May WE Expect To GAIN BY THE PLAN? 

1. A larger percentage of completed cases, 
hence more successful agents. Many are now 
lost because never examined, others require 
additional trips and reselling, made unnecessary 
when one interview and sale only is required. 


2. Greater speed in issuing policies, less 
time between date of application and delivery 
of policy. 


3. Saving in medical fees. 

4. A closer relation between company and 
agents; they appreciate this added trust re- 
posed in them. 


DISADVANTAGES OF THE PLAN 
1. Increased mortality in the group taken, 


fourteen companies now in the field and with due to— 
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unlimited production. 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 


Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








a. Impaired lives creeping in through 
fraud on part of agent or applicant 
or existing impairments unknown to 
either which would only be discov- 
ered by an examination. 

2. Loss of examiner as a 
force. 


sales assisting 

3. Applicants who really desire an examina- 
tion. 

Naturally, the difference between these two 
should be advantageous to the company, or 
capable of being made so. If impaired risks 
are to be accepted, we must reduce their num- 
ber to a minimum, else the increased mortality 
will wipe out all the savings in medical fees 
and earnings from the increased volume of 
‘business. Fraud also must be detected. 


ELEMENTS OF SELECTION 
Medical selection, or the selection of life in- 
Surance risks, may he divided into ten ele- 
ments, each of which is given consideration— 
Family history. 
Personal history. 
Personal physical condition. 
Height and weight. 
Occupation. 
Residence. 
Age. 
Plan and amount of insurance. 
Moral hazard. 


Habits. 


Of these, it will be seen that family history, 
personal history, personal physical condition 
and height and weight are the four which are 
now covered by the medical blank. Personal 
physical condition is the only one of the four 
which requires medical skill to determine. 
Family history and personal history are found 
by questioning the applicant and whether the 
doctor gets this information any more accu- 
rately than the agent remains to be decided. 

The non-medical blank, covering appmcant’s 
health and filled out by the agent, includes 
height and weight in addition to the other ques- 
tions now found on that part of the medical 
which forms a part of the contract, so that we 
lose only personal physical condition as deter- 
mined by the examiner—except impairments of 
the lungs, heart, urine, blood pressure, etc., 
which have never been found before to the ap- 





plicant’s knowledge and which such examina- 
tion would reveal. 

Our business shows about 85 per cent taken 
at standard rates, 10 per cent on a special class 
basis and 5 per cent declined outright. Accord- 
ing to a published article of Arthur Hunter, 
actuary of the New York Life, its distribu- 


, 


tion of special class insurance is 331% per cent 
occupational hazard, 10 per cent overweight, 25 
per cent heart, 10 per cent albumen, the balance 
being widely scattered. Occupation and over- 
weight are determined now as accurately as be- 
fore. Many of these heart and albumen impair- 
ments had been found on previous examina- 
tions, so they would not all be accepted under 
the non-medical plan. To limit the number still 
further, we have adopted the following rules: 
Rurtes GoverNiNnG NoNn-MepIcaAL INSURANCE 

1. The applicant shall be between the ages 
of ten and forty-five, both inclusive. (This is 
the most favorable time for insurance. Mor- 
tality savings are greatest. Heart and urine im- 
pairments are found less frequently and are 
usually less serious then. 
we have most to fear. 


Tuberculosis is what 
Few cases, however, are 
first discovered by life 
tion. ) 

2. The applicant shall be of the white race. 

3. The amount of insurance shall not ex- 
ceed $2500 in the case of male lives nor $1000 
in the case of female lives. 

4. The insurance shall be on the life or 
endowment plan: term insurance requires a 
medical examination. 

5. All applications within age limits and for 
plans and amounts stated must be non-medical. 

6. The company reserves the right at all 
times to order an examination where the papers 
indicate such action is necessary. 


insurance exammia- 


The applicant 
agrees to submit to such an examination in the 
application. 

7. The company reserves the right to take 
any individual agent off non-medical and re- 


quire an examination on all of his business. 


The first of these you will notice deals with 
a further limitat‘on of the group of impaired 
risks which might be accepted but would have 
been eliminated formerly by the examiner. 

The others are expected to reduce, if not to 
eliminate, fraud and speculation—limitation of 
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the amount to our average policy or slightly 
less, plans of insurance that will build up a 
savings fund for emergencies as well as offer 
a death benefit, knowing that the company may 
check up on his statements by requiring an 
examination causes both agent and applicant to 
be more careful in answering every question 
fully, and reserving right to remove privilege 
of non-medical from any agent keeps agency 
force in line. ‘ 
Probably our greatest safeguard, however, js 
the fact that insurance is sold and not bought; 
that even impaired risks do not think their 
condition is bad enough to cause them to go 
out to buy insurance and, when they do, they 
want amounts beyond non-medical 
limits. Of course, there is the danger of apply- 
ing at the same time in several companies. Such 
action might indicate that the applicant was 
attempting to get a large amount knowing he 
could not pass a medical examination. The 
Canadian bureau reports show that of 167,237 
non-medical cases considered only 


usually 


4,005 applied to two companies 
143 applied to three companies 
21 applied to four companies 

5 applied to five companies 

I applied to six companies 


Jt 


and that the limit for a considerable part of 
this business was $1000. 

We decided the plan was workable here in the 
United States. The final consideration had to 
do with our agency plant. Most of us feel, I 

(Continued on page 38) 
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E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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Programs for the Prospect of Limited Income 


Every insurance man who reads the insur- 
ance journals at all knows a lot about the 
nods of the big fellows in the business— 


metl 
But how many 


the million dollar producers. 
of the thousands and thousands of average in- 
surance producers—the fellows whose annual 
sales are still under or perhaps not much over 
the $100,000 mark—realize that many of the 
same methods used in selling the big banker or 
the big manufacturer his million-dollar policy 
can successfully be used on the prospect whose 
potential buying capacity would be $10,000 to 
$15,000 at the most, based on his present in- 
come and prospects? 

Consider the big fellow in the insurance busi- 
ness—what are his methods? Of course, most 
of them have individual methods but a study 
of many cases will show that practically all of 
them make extensive use of the advance-plan 
method. They get all the information about the 
prospect that is available before they go to see 
They talk with those who do business 
with him. They get his rating from Dun and 
3radstreet’s. They learn as much as is avail- 
able about the extent and possibilities of the 
business he directs. They find out what clubs 
he belongs to, what are his amusements, his 
hobbies, his fads. They hear what they can 
about his family. 

On their first visit they learn from the pros- 
pect himself further data that will help them 
build his plan. Then they work out a more or 
less elaborate program, present it in a leather- 
bound book on which the prospect's name is 
embossed in gold and are prepared to answer 
any questions he may bring up. 

Take the case of the small prospect—what 
does the average agent do in selling him? He 
walks in on him cold, talks about insurance as 
applied to the whole human race, eulogizes his 
company, gets out his rate book and eventually, 
if he is successful, sells him a $1000 policy, feel- 
ing that he has done a good day’s work. But 
has he? Perhaps that’s the reason he is just 
an average agent. 

Most general agents admit that the average 
agent, the little fellow with a production run- 
ning up to around $100,000 a year, is the bread- 
and-butter of the insurance business. The big 
producer is valuable, but it is the production 
of the thousands and hundreds of thousands of 
so-called average salesmen that make life in- 
surance the enormous and the safe institution 
that it is to-day. The average agent of to- 
day could become a much more important factor 
in the insurance game of to-morrow if he would 
only realize that many of his $1000 and $2000 
cases could be made into $5000 and $10,000 
cases by the use of more intensive methods of 
work, 

Think it out. Most any person these days 
Pays at least $25 or $35 rent; everyone admits 
that it is necessary to keep a roof over one’s 
head; regardless of the cost. The insurance 
salesman, who is sold on his business, knows 


him. 


By Warner Bates 


that it is equally as vital to provide sufficient 
funds to keep a man’s family from want after 
his death. And if he could make the average 
prospect see this fact it wouldn't be unreason- 
able to suppose that most of them could afford 
to pay as much each month for insurance as 
they pay for rent. The question is, how to 
drive the fact home forcibly enough to the 
average prospect. 

There is only one answer. All people are 
human, regardless of whether they live in the 
alley or on the avenue. Whether they drive 
to work in a broken-down flivver or a Rolls 
Royce, the prospect is subject to the same pas- 
sions, the same pains and aches, the same reac- 
tions to various situations. All of us have a 
great deal in common. 

There is this difference: 
man can understand the business details of life 
insurance better than the fellow who is running 
a battery of automatic screw machines in an 
automobile plant. He can see the point quicker, 
perhaps. But the little fellow is just as sus- 
ceptible to the selling arguments that land the 
million dollar policy, if only the insurance sales- 
man can present his case properly. 

Now try out this point with the small pros- 
pect. Make up your mind in advance that you 
are going to sell him and that you’re going to 
sell him not $1000 but $10,000 worth of insur- 
ance. Find out something about him before 
you have your first talk. Get the information 
from the neighbors, from the employment office 
of the plant where he works, from his friends 
or from the stores where he trades. All of 
this is going to take more time in the beginning 
than the cold canvass, but if you make the 10,- 
000 sale it’ll be worth it. Therefore, grit your 
teeth and determine by all that’s holy that you'll 
make the sale. If you feel this way about it, 
the sale is half made already. 

With all possible information in hand _ sit 
down and make up your plan for your prospect 
—work out the insurance program he ought to 
have, just as the stellar salesman works out the 
case of his million-dollar prospect. That is, 
personalize each case. Of course, you will not 
have to put in as much time or effort as in the 
million-dollar case, but the proper presentation 
is just as important if you are to sell $10,000 
worth of protection to the fellow who ordinarily 
would only buy $1000. You cannot hope to do 
it without work. 

Put your presentation of the case in typed 
form with a carbon copy to leave for the pros- 
pect to study over if you are not able to close 
on the first interview. Or perhaps it will be 
necessary to gather details on the first interview 
and present a program on a later call. You will 
find, if you handle the matter the right way, 
that the small prospect will give just as much 
attention and serious consideration to this kind 
of a presentation as his millionaire brother. 
And because of the work and effort that you 
will have expended in the case, your selling talk 
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will be just that much more forceful, convinc- 
ing, logical and backed up by fact. 

Now go back over your own record and fig- 
ure out how much your personal: income would 
have been if you had sold from $5000 to $10,- 
000 worth of insurance for every $1000 policy 
you did sell! 


STORY OF NEW YORK LIFE 
SUPERVISOR 
Rise of Joseph Schirmer an Example for 
Others to Follow 

Another “office boy to executive” 
be written about one of the most popular field 
men in the New York Life. 

About twenty years ago Joseph Schirmer was 
recommended to the New York Life Insurance 
Company as a bright young man who was. 
deserving of the important post of office boy 
in the agency department of the company by 
the principal of his school. 

After cleaning the ink wells and dusting the 
desk for Vice-President Thomas A. Buckner 
for a while he was elevated to a clerical posi- 
tion with a desk of his own. During these few 
years he sold himself to the officers of the com- 
pany, thoroughly though not consciously. After 
a few years in the home office he was sent to: 
the Times Square branch of the company as 
bonded clerk, where he endeared himself to the 
field men of the office by his courtesy, and will- 
ingness to help them solve their little office 
problems, so important to the man out in the 
field. He moved up naturally to assistant cash- 
ier, then cashier and was then ready for field 
work. His broad mind, his vision and his capac- 
ity for service demanded the greater oppor- 
So in 1907 he was made 


story can 


tunities of the field. 
an organizer and began to teach new field men 
the fundamentals of the life insurance busi- 
ness. 

He was quite successful as an organizer, at- 
tracting to.the company’s service many of the 
better type of insurance men and helped them 
to produce a fine volume of business. His: 
honest presentation to them of the possibilities, 
not forgetting to tell them of the probable 
periods of discouragement during the first year, 
and his untiring efforts to help won their 
loyalty and admiration. So they made a splen- 
did record for themselves and for him. An 
agency director was needed for the Yorkville 
branch in 1910, on Third avenue and 85th: 
street, where the delicatessen stores were thick- 
est and where the swinging doors fanned the 
breezes. 

In this section of the city, inhabited prin- 
cipally by new citizens from the Slavic coun- 
tries of Europe, and witha staff of agents com- 
posed of men mostly of these nationalities, some: 
of whom spoke anything but English, he took 
hold of his allotment for the year, $700,000, 
and made good. These men of many nations 
proved to be a fine, hard working bunch who 
helped and taught some of the better things 
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of the great business of life insurance. He 
welded them together into a harmonious organ- 
ization that could and would go out into the 
field and write the business. On this solid 
foundation our new supervisor built the York- 
ville branch slowly but surely into one of the 
biggest branches in the Greater New York 
department before finishing his work in that 
part of the city. His last year in Yorkville 
brought the production of that office from 
$700,000 in 1910 to $7,000,000 in 1920. 

At the beginning of 1921 he took charge of 
the 42nd street office of the company and after 
a very little while his men experienced a new 
feeling of enthusiasm and willingness to do 
better things. The branch was soon ahead of 
the previous year and each year since 1921 Mr. 
Schirmer has added about a million of new 
business to the preceding year. His crowning 
achievement was accomplished in the year just 
closed, during which he and his organization 
put up the production to the $10,000,000 mark. 
Then came his reward and promotion. 

The company’s officials decided to further 
develop the. Greater New York department 
and appointed four supervisors to assist Wil- 
liam M. Harris, superintendent of agencies for 
the Greater New York department. Mr. 
Schirmer in the good judgment of the officers 
Was appointed as one of the new supervisors. 
Agency Organizer Rooney, in charge while 
Mr. Schirmer was away, proposed a testimonial 
banner month for the chief, and a total of $2.- 
000,000 worth of new business was produced 
in his honor. This was one-fifth of last year’s 
production in one-twelfth of the time. 

A welcome home banquet was given at the 
McAlpin Hote! on Wednesday evening, Febru- 
ary 4. He was honored with the presence of 
President Darwin P. Kingsley, First Vice- 
President T. A. Buckner, Second Vice-Presi- 
dent Walker Buckner, Assistant Supervisor of 
the Field Force Chas. H. Langmuir, W. MM. 
Harris, superintendent of the Greater New 
York department; Edward T. Mimne. insur- 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 
Life Insurance Company 
Sprhigheld, Massachusetts 


Incorporated 1851 
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ance committee, and Grenville E. Howard, field 
editor. Each of the above had remembered 
Joe Schirmer, the office boy, and had watched 
him grow. They all expressed their sincere 
admiration and affection for him. 

He was presented with a set of engraved 
resolutions expressing the admiration and affec- 
tion of his men. 

Concerning Twisting 

K. A. Luther, newly elected vice-president of 
the Aftna Life Insurance Company, Hartford, 
Conn., has sent out to agents of the company 
a very strong letter on the subject of twisting. 
The letter follows: 

In all our applications, we request informa- 
tion concerning the likelihood of the proposed 
insured discarding insurance in other companies 
for that which he is applying for in this com- 
pany at the time. Such information in fur- 
nished by both the proposed insured and the 
agent. May we ask that the information given 
by both these persons be explicit as to the course 
which the proposed insured intends to follow, 
and, whenever possible, his reasons also should 
be stated. 

We are glad to say that most of our agents 
are co-operating in this matter, but we believe 
that if all will carefully set forth this expected 
transaction in detail, considerable time and 
some correspondence can be saved. 

Several of the other companies are giving 
splendid co-operation along this line, and many 
of our general agents and agents have been ex- 
ceedingly glad to avail themselves of the oppor- 
tunity afforded by their notification to conserve 
our business. We are firmly convinced that 
this is good business, and that all should co- 
operate. The institution of life insurance is 
bigger than any one company, general agent, 
or agent, and its preservation is vital to all of 
us. We all want good business properly sold, 
but do not want to build on the ruins of another 
man’s structure. 


A Sacrifice for Insurance 

The president of the Oklahoma Life Un- 
derwriters Association has offered a prize for 
“any act of self-sacrifice in connection with 
life insurance or its application to human 
needs.” 

The most striking case of sacrifice for life 
insurance which has come to our attention is 
the case of a woman whose husband was totally 
disabled and who toiled for some years to sup- 
port her husband and children and pay the pre- 
miums on his life insurance policy in order that 
it might be kept in force for the protection of 
the family, and then found, through the dis- 
covery of a kind friend, that the policy con- 
tained a total disability clause. 

3ut even better than this, the company, with- 
out regard for the strict terms of the contract, 
dated the payment of the total disability bene- 

ts from the time the disability occurred, thus 
giving the woman who had made these sacrifices 

nest egg in addition to the income and the 
continued insurance without further payment. 

The company in this case was not ours, but 
it is typical of what all good life insurance com- 
panies would do under similar circumstances. 
In fact, it is typical of wha life insurance, as 
we understand it to-day, is expected to do un- 
der all circumstances.—John Hancock Signa- 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,878,546.00 on Deposit with the 
Indiana Insurance Department 


$411,739.90 Surplus Protection to 
Policyholders 


$38,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
0 alma TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 

















North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal 


tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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J. A. FLACK AGENCY ENDS BIG DRIVE 

Banquet in Honor of American National 

Agent—Over $300,000 Ordinary 
Written 

Dattas, TEX., Feb. 26.—The J. A. 

Agency of this city, representing the American 


Fiack 


National Insurance Company of Galveston, 
Tex., brought to a successful close its fort- 
night’s special drive in ordinary insurance with 
a banquet held at the Adolphus hotel last week. 
In honor of the auspicious termination of the 
drive the dinner was an elaborate one, with, it 
was estimated, more than one hundred and fifty 
attending. Among the honorary guests were a 
number of home office officials, local banking 
men, and a host of American National super- 
intendents. 

The first speech of the evening was made by 
A. G. Palmie, supervisor of the company’s west- 
ern division, who spoke enthusiasticaliy on the 
erowth of the organization and the opportunities 
* afforded to its agents. In Mr. Palmie’s sum- 
mary of the expansion experienced by the com- 
pany, he brought forward the fact that al- 
though the Americin National was inaugurated 
but twenty yers ago, in 1005, today it is rep- 
resented in twenty-two States, Cuba and 
Hawaii, with insurance in force amounting to 
over $250,000,000. Such is the growth of an 
institution that conceived its organization but, 
comparatively, a short time ago. 

E. C. Pollard, agency instructor of the com- 
pany, gave a talk on salesmanship from which 
much could be learned. He advanced the many 
and varied benefits of life insurance in a con- 
vincing manner, which was aided by rhetoric 
beyond the average. Demonstrating in a lucid 
manner how life insurance may be written by 
organization and concentration, his ideas were 
gratefully accepted. 

The next speaker was W. W. Collier, former 
State Insurance and Banking Commissioner, 
talking on “Insurance as an Asset.” His 
speech was calculated shrewdly, displayed a 
rare humor, and clearly delineated a_ clear 
knowledge of the business. Mr. Collier was 
followed by W. T. Smith, vice-president of the 
Guaranty State Bank of San Antonio, 
spoke in a competent manner on “Insurance in 
Connection With Banking.” 

At this point Mr. Flack, in whose honor the 
dinner was held, arose and gave the latest sum- 


who 


mary of the results obtained in the drive, an- 
nouncing that over $300.000 of ordinary had 
heen written besides a large total of industrial 
insurance. In coneluding the report, he read a 
list of the twelve leadine producers in the order 
they stood: E. H. Teruel, S. B. Rayburn, H. 
Heudia, V. E. Hartman, W. B. Park, R. M. 
Arnold, T. M. Johnson, P. Shermia, C. H. 
Dean, W. E. Filis, W. E. Hewitt and G. H. 
Harwick, Of the entire agency the four lead- 
ing staffs in the order of production were: 
The G. R. Flack staff, the H. P. Schultz staff, 
the Reddrick staff, and the C. A. Stowe staff. 
C.H. Mathews led in the assistant’s production. 

The banqret terminated a complete success, 
with the inspiring knowledge inculcated in each 
agent, through the efforts of the speakers, that 
What they had accomplished in the past they 
could do again in the future. 
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The ‘Perfect Protection Policy” 
(To the Editor of THe Spectator) 


My attention was recently called to an article 
on page 13 of your issue of December 25 
last under the caption ‘Perfect Protection Pol- 
icy, in which you refer to the ‘desirability of 
producing a single contract covering not only 
the death feature but offering the insured pro- 
tection against loss to himself during his pro- 
ductive years by means of accident and health 
insurance’ and give credit to the Reliance Life 
of Pittsburgh for ‘the origination of so bene- 
ficial and so desirable an innovation to the 
fabric of life insurance.’ 

The writer heartily agrees with the state- 
ments made in said article, with the exception 
that, in fairness to our company, I feel that 
credit for the origination of the combination 
idea should not be given to the Reliance Life, 
if, as you state, they did not begin writing such 
policy until January, 1913, as the Northern Life 
was founded in 1906 on the ‘Three in One’ idea 
and had we had in the beginning such financial 
backing as the Reliance Life, we feel certain 
that we would have been able to ‘take the coun- 
try’ on that idea years before. 

By referring to the historical data regarding 
the Northern Life, page 185, in the 1924 Insur- 
ance Year Book, you will note ‘the company 
was organized to issue combination policies 
embracing life, accident and health insurance, 
and this is still the dominant idea with the com- 
pany. Further bearing out our claim to prior- 
ity, please note that on page 566 of the 1G09 
Ilandy Guide you show our combination life, 
accident and health rates followed by our 
twenty-pavment life ‘Three in One’ form. I 
might add that without question the rates 
adopted at the inception of our company are 
the first accident and health rates graded 
according to age used by any American com- 
pany. 

Of course, there was no intention on your 
part of giving credit where it was not due and 
I am sure that, in justice to our company, you 
will be willing to correct the erroneous impres- 
sion given out by your article. 

ArtHuR P. Jounson, Vice-President, 
Northern Life Insurance Company. 

Seattle, Wash., February 20, 1925. 

The foregoing having been shown to H. G. 
Scott, vice-president and secretary of the Re- 
Life Mr. Scott 
made the following comment thereon: 


hance Insurance Company, 


The only emphasis put in your article was 
that we were the originators of the name ‘Per- 
fect Protection Policy.’ When we originated 
this policy, which combines accident and health 
and distributive disability in the same contract 
with life insurance, we started something 
which, to the best of our knowledge, was some- 
thing that had never been done by any other 
company. There were a number of life insur- 
ance companies that had accident and health 
departments and did a casualty business, and 
there were some companies that had such de- 
partments and discontinued them. Of these 
various companies I made a personal study, and 
came to the decision that if our company was 
to enter the casualty field, we would not want 
to follow in the footsteps of any of the other 
companies. Our plan was different in that no 
person could get an accident or health policy 
unless they were an examined risk for life in- 
surance: our premium payments for accident 
and health insurance fall due at the same time 
as the life premium, and we have incorporated 
in the policy a distributive disability clause, 
which was not being issued by any other com- 
pany at that time. IT believe that the John Han- 
cock Mutual Life Insurance Company was the 
first company to follow the Reliance in incor- 
porating the distributive disability clause. After 
we had perfected this policy, an insured under 
such a policy could not have anything happen 
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CCIDENTAL 


MEN 

Agents of Los Angeles Company 

Appreciation of Work of General 
Manager Robert M. Giles 


MEET 
Voice 


The fifth 
annual convention of the $200,000 club and the 
twelfth annual convention of the $100,000 club 
of the Occidental Life Insurance Company of 


Los ANGELES, CAL., February 27.- 


Los Angeles were held at Catalina Island, Feb- 
ruary 17 to 20. 

The formal program opened with an address 
by Secretary and General Manager Robert J. 
Giles, who spoke on “Retrospection and Pro- 
spection.” He reviewed the work of the year 
and expressed satisfaction with the amount of 
business the field forces turned in during 1924. 
He toid the field forces that the company had 
removed the limit as to the amount of. busi- 
ness the field force could turn in and every dol- 
lar of it that passed the medical department 
would be accepted. 

Other topics and speakers were: “Notes,” 
J. H. Cox; “Mutual Attitude,” V. H. Jenkins; 
“Taking Your Own Medicine,’ C. P. Smith: 
“Confidence,” J. Dobvin; “Life Insurance as a 
Business,” F. M. Hope; “Business Insurance,” 
H. M. Leisure, his talk being considered the 
best of the convention; “Old Policyholders,” J. 
Stillman; “Self-Determination,” I. C. Cunning- 
ham; “Relation of Life Insurance to Banking,” 
J. M. Douglass; “The Beginner,’ W. B. Wood- 
bury; “Ethics of the Profession,” H. D. 
Ladley; “The Direct Approach,” John James; 
“Assessment Insurance—Its Fallacies and Fail- 
ures,” Wesley Styles; “Work,” S. J. Lazarus: 
“The Results of Overselling the Prospect,” J. 
H. Markman; “Pet Delusions,” B. R. Cosby; 
“Competition, Satisfaction and Contentment,” 
B. J. Dickson; “Go Forth and Find,” J. W. 
Logan; “Press On,” H. E. Wirth. 
the $200,000 Club were irn- 
stalled on the first day of the sessions, viz.: 
President, Charles E. Cleeton, for the second 
year; first vice-president, W. A. Mattis: sec- 
ond vice-president, C. P. Smith; secretary, W. 
A. Wood, and sergeant-at-arms, H. J. Howden. 

One of the features of the meeting was the 
appreciation of Robert J. Giles, read by I. C. 
Cunningham, in which the upward rise of Mr. 
Giles was vividly portrayed. 





The officers of 





to his body for which he would not receive 
remuneration. Consequently, we named it the 
‘Perfect Protection Policy’ and up to that time 
there was no company that used this title. Sev- 
the title ‘The Perfect Protection Policy’ and 
eral companies later got out circulars bearing 
last fall one of the companies in the Middle 
West, which writes only life insurance, got out 
a circular which they called ‘The Perfect Pro- 
tection Policy’ and it was at that time that I 
wrote to THE Spectator, asking you to have an 
article prepared setting forth that the Reliance 
Life was the originator of the name ‘Perfect 
Protection Policy.’ 

We believe that if the Northern Life Insur- 
ance Company will thoroughly study ovr policy 
contract, they will realize that their ‘Three in 
One’ policy is not the same as the ‘Perfect Pro- 
tection Policy’ of the Reliance Life. 

H. G. Scott, Vice-President and Secretary, 
Reliance Life Insurance Compary. 
Pittsburgh, Pa., February 28, 1925. 














NEW POLICY 








Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 











THE SPECTATOR 


LIFE INSURANCE EDUCATIONAL. SECTION 


More Tekneek--Being Letters of a Would-Be | 


Thursday 


Life Insurance Agent to His Girl 


By H. L. Jones 





The “hero” of these letters is of a type 
that is fast becoming obsolete, there be- 
ing no room for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter is the 
fifth of a series which brings out in a 
novel manner the mistakes an agent can 
make. Companies or general agents that 
are interested are inviled to write to the 
editor and if sufficient interest is shown 
they will be issued in booklet form— 
Eprror’s Note. 





him, what you says goes. T like a man of 


principal, which your father never will he 


In my business its sometimes hard to be 


cheerful. Disappointments. 
who agrees about the right sort of plan fe 
should die on so as to protect his family, Every. 
thing looks O.K. but nothing goes right at the 
finish, but then, that’s the weigh. 











Dear Gladys: 

Your letters aint none too cheerful and I 
should be encouraged. Not deeprest. I was 
thinking lovely of you before your favour came, 
but it seems these censations are only to be 
waisted. 

I certainly sent a calender to your ma, and 
if it didn’t cents gone for 
nothing, besides the printing, which I wont 
throw up to you, as it never cost me nothing. 

The risk I spoke of in my last wasn’t no 
risk like you was thinking about. I don’t run 
risks, or risks don’t run me. Not yet. I mean 
financially, Gladys, I’m sorry to say. 

Insurance language is different from how we 
speak ordinary. A risk with them means a 
chance to make some money. The man you 
make the money out of is the risk. You don’t 
run no risk, and more often, neither does he, 
because as a rule you have no chance with your 
risk. It sounds a bit mixed up, but it generally 
works out that way. 

Strictly speaking, a risk isn't something that’s 
going to happen. So there’s no danger, Gladys. 
One man I went to see, however, made me 
think things weren’t so safe in a big city as 
they should be. 

He said he was loaded up to the hilt, and he 
looked savage as he said it. Made me think 
he was going to use a weapon and I picked 
up my hat in a hurry. 

When I talked it over with the manager, he 
explained it only meant he was carrying too 
much. I like meeting those fellos he said. He 
is smart though, Gladys. He got him alright 
for five, and shared with me. 

So you see how strange the language is. 
Properly speaking the man wasn’t carrying any- 
thing nowhere. When they say, “I’m carrying 
too much” it’s like you saying “not at home” 
to that bum Wendelsohn, all the time you're 
watching him through the curtains of the liv- 
ing room window. I wish you did it more 
often. He seems around an awful Jot. Re- 
cent. 

Your father aint no judge of fellos, for if 
you talk about capitalists, and fill his pipe for 
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The Providers 
Life Assurance 
Company 

Operates in Illinois, Ohio, 
Missouri and Michigan. 


Desires to secure a capable 
agency organizer. 


Salary and commission. 


Apply Home Office 
1530 N. Robey Street 
Chicago, III. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,500,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 

The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 


AGENCY DEPARTMENT 
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I had a fello who was a foreman. He was 

gs strong as you could wish to see. Twice 
the man Wendelsohn is. Strong as a horse 
with a big red face. Though he was only 5 
foot six, he weighed 210 pounds. That’s what 
I call a build, eh, Gladys? Well, would you 
believe it, the company wouldn’t take him, 
owing, as they said to over-wait. And blood 
pressure. I naturally went to see him and 
asked him what he meant by it. He got up in 
the air and said, “mean by what?” 
I told him, if you was suffering from blood 
essure and too much wait for your sighs, why 
As it was no use conceil- 
ing such material facts. (I think my style gets 
better, eh, Gladys.) He replied he wouldn't 
ask me nor my company how much wait he 
would carry around his bones. As regards 
blood pressure, he never had no doctor for it. 
He hadn't even heard of it. What was it? I 
reely didn’t know myself, but I didn’t let on. 
But I asked the office when I got back. They 
said they didn’t know exactly, but he was be- 
low the average, having suferred against his 
knowledge from something that was liable to 
break out sudden. 

The way they looked at it, the longer he 
lived, the quicker he would die, and they seemed 
kind of surprised he was here at all. 

I went back next day to explain and smooth 
things over, but he wouldn’t see me. In grati- 
tude. You said it. That’s one thing nobody 
ever could say about me. 

You can tell your aunt I saw Joe, mention- 
ing her name. He took what is known as an 
endowment for a $1000. You need not make 
it two fussy when you tell her, because I gave 
him good service. He should have had $1500 
if he knew his own mind proper. 

Learning a new business like I am, a fello 
has no time to think of girls, like you imagine. 
If I did I would certainly take Annie to a 
show as she is surely the swellest kid in our 
office. Nothing is no trouble for her if its me. 

Yours with all reserve, 


pr M 
didn’t you tell me? 


HENRY, 
P. S—The manager wants me to take a 
correspondence coarse. What do you think? 





Tri State Life Congress to Be Held 
March 20 

The annual Tri State Life Insurance Con- 
gress of Pennsylvania, New Jersey and Dela- 
ware will be held this year at the Bellevue- 
Stratford Hotel in Philadelphia on March 20. 
It is estimated, and preparations are being made 
to take care of, over two thousand men who 
are to attend the congress. Last year’s meeting 
was the most largely attended ever held in the 
United States and plans are progressing through 
Which those in charge hope to exceed the popu- 
larity of the previous year. Committee chair- 
men who are directing the arrangements are: 
Executive, Paul Loder, Provident Mutual; 
associate, Frederick G. Woodworth, John Han- 


cock : entertainment, George M. Cannell, Penn 


Mutual; finance, J. W. Clegg, Penn Mutual: 
Publicity, E J. Berlet, Guardian Life; regis- 
tration, Frederick Pierce, Connecticut General: 
Speaker, R. S. Dewees, Provident Mutual. 
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Try This to Get an Interview 
“Try this to get an interview,” says C. W. 
Brandon, president of the Columbus Mutual 
Life Insurance Company, Columbus, Ohio, in 
a letter recently sent out to his agents: 


The Hon. (?) Lafe Longtree of Iowa was 
traveling to New Orleans on business and after 
the train reached Vicksburg he was joined in 
the smoking car by “Kunnel” Carter. They 
had been strangers but soon became friends. 
Lafe took a long draw from the Colonel’s 
private flask and it loosened his tongue, and he 
told the Colonel of his wonderful farm in Iowa, 
of the wonderful black soil, his magnificent 
wife and two sons, his wonderful ranch in 
Montana, his pedigreed stock on both farm and 
ranch and his $25,000 prize bull. The Colonel 
seemed pleased, said he had a little plantation 
of his own here in Mississippi, along the rail- 
road, between the railroad and the levee and 
it was all black soil. He said, “He reckoned 
he had the most beautiful wife in Mississippi.” 
There was no question about his daughters be- 
ing the most handsome young ladies in the 
entire South. He said that he had a bull that 
didn't cost him $25,000, but one that he dowbt- 
less could sell for more than $25,000 if people 
knew about it. He said he usually pastured 
the bull in a lot about a half mile long, near 
the railroad, and said the bull would meet the 
very train they were traveling on, at the north 
end of the lot, and after bowing to the engineer 
and waiting till the train came alongside would 
start and beat the train to the other end of 
the lot, a half mile away and there he would 
bow to the people on the observation car as 
they passed. In the afternoon the bull would 
go to the south end of the lot and do the same 
thing over again with the train coming from the 
south. He said the bull could travel very fast, 
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he didn’t know how fast, never having been 
fully extended in the matter of speed. He said 
the bull was called “Carter’s Fast Bull.” He 
said he would be just tickled plumb to death 
if the Hon. Lafe would get off the train at the 
next station and go with him to see the planta- 
tion, the wife and daughters and the bull. But 
Lafe explained he would visit him later. 

After Mr. Carter arrived home, and as the 
day drew near when the man from the North, 
might be expected, Mr. Carter called his very 
faithful Sam and said, “Lookee heah, niggah, 
I reckon ah got mah foot in it, so to speak.” 
(nd telling Sam what had occurred upon the 
train he said, “Sam, you all must help me out,” 
and Sam said, “Yes, sah. Yes, sah.” So the 
eventful day arrived and with it the Hon. Lafe. 
He had driven up to a place near the barn and 
he hollered : 

“Hello, is this where Mr. Carter lives?” 

And Sam coming around the barn said, “Yes, 
sah. Yes, sah.” 

“Ts Mr. Carter at home?” 

“No, sah. I don’ reckon he am. I reckon 
he am in New Yok by dis time. He lef early 
this mo’nin’. He said he would be in New York 
not ovah an houh an dat he would go from dah 
to Chicago and be back heah dis evening, sah.” 

“Lookee here, boy,” said Lafe, “do you know 
how far it is from here to New York?” 

“No, sah. No, sah. Ah don’ know how far 
it am.” 

“Do you know how far it is from New York 
to Chicago?” 

“No, sah, I don’ know how fah it am from 
New Yok to Chicago.” 

“Do you know how far it is from Chicago 
to Vicksburg ?” 

“No, sau.” 

“Has Mr. Carter an airplane?” 

“No, sah. He ain’ got no airplane. 
ius ridin’ his fast bull.” 


He’s 





The Medical Examiner Gets a Shock 
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Non-Medical Life Insurance 

(Concluded from page 32) 
believe, that, if we could personally ask the 
questions on the blank, we would not hesitate 
to issue insurance on such examinations. We 
get alarmed, however, when delegating this 
duty to someone else. It seems reasonable 
that the average agent will take this new re- 
sponsibility conscientiously; in fact, will report 
more fully on many phases of the case than 
he did in the old form of agent’s report when 
responsibility was divided. 


AGENCY PROBLEMS 

There are some agents who inspect their ap- 
plicants very carefully and pass them by if not 
up to their standards of health and _ habits, 
proud of the high percentage of accepted cases, 
prouder perhaps of the fact that they have 
never had a “reject” die though they have paid 
several claims, but nevertheless the kind of men 
you like to deal with. 

There are others who try to get everyone 
by they can; who cross to the opposite side of 
the street when adverse information comes 
along and state it is the duty of the doctor and 
inspector to dig out the information, their job 
is to write the insurance and that is hard 
enough; let the doctor take the responsibility 
as to whether he passes. The bigger percent- 


age you have of this former class, the better 
mortality will result and, when there is no 
chance to pass the responsibility to the doctor, 
there will be a greater percentage of just such 
agents. 
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The statistics used are taken largely from an 
article “Life Insurance Without Medical 
Examination,” by V. R. Smith, actuary of the 
Confederation Life Toronto. 
Three weeks and a half is hardly time enough 
for us to arrive at any very definite conclusions 
as to the actual working out of this plan. How- 
ever, several of our ideas seem to be some- 
what disproven. 


Association of 


No AppITIONAL CORRESPONDENCE 

We anticipated at first a considerable amount 
of additional correspondence in clearing up re- 
ports of various past illnesses. We have not 
had it. These blanks seem to explain why 
doctors are leaving rural communities, for a 
big share of them state, “Never consulted a 
doctor in my life,” “Various children’s diseases, 
no doctors in ten years,’ or “So long ago I 
cannot remember”—and, yet, when we confine 
ourselves to the same groups as regards age 
and amount in medically examined business, we 
find the same condition existing. These 
groups, for the most part laborers, farmers, 
working with their hands, forced to live a mod- 
erate life, have not had serious past illnesses. 

Several cases have come in on non-medical 
which had been held up for some time. Partic- 
ularly, one of our agents in Kansas, writing in 
rural communities several miles from the near- 
est doctor, has completed three cases pending 
since last September. This particular agent is 
paralyzed from the waist down and we feel 
non-medical will be a godsend to him. Pros- 
pects must be brought to his car for solicita- 


tion and, when he can then and there Complete 
all forms, it certainly means much. Additiongy 
trips for reselling the examination are ¢linj. 
nated. This experience will undoubtedly 4, 
multiplied many times during the year, 


Non-MepicAL INSURANCE 


Our home office agents comment on the com- 
pleteness of the present system. One inter. 
view, if successful, and in two or three days 
the policy is delivered. They say the appl 
cants like it also, that they need make pp 
further appointment. There was one instane 
where examination was desired—they can haye 
it if they take $3000 and I suppose the hom 
office would authorize it for a less amount, but 
the agent cannot do so. He raust submit a nop. 
medical on all business in that class. 

The real question, of course, is not “can we’ 
but “how can we” issue non-medical insurance 
so that the net earnings on all business will be 
satisfactory? We are doing our share to fing 
the answer to this question. We believe the 
methods we are following will prove satis. 
factory. If not, we must develop rules that 
for the insuring public and agency force are 
entitled to this additional service. 


Bankers Life Company’s Dividends 
Last year the Bankers Life Company, Des 
Moines, paid policyholders $3,566,119 on ac- 
count of dividends, matured endowments, sur- 
render values and disability claims. It has 
now set aside $2,600,000 to be used in paying 
dividends in 1925. 

















Shortening 


which includes: 





lars-and-cents prospects. 


and creates good will. 


to policyholders. 
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the Selling Process 


To aid the Agent in his field work, we have a 
very practical plan of Home Office Co-operation, 


An Agent’s Training Course—a complete and 
original course for new and old agents. 


A Prospect Bureau—that develops genuine dol- 


Selling Helps— Advertising material to pros- 
pect and policyholder alike, holds business 


Policyholders’ Insurance Service—Embodying 
the ideals of true service to your client. 


Health Service of the Life Extension Institute 


Supplying you with such selling tools makes your 
success greater and more productive. For infor- 
mation concerning agency opportunities, address: 





T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 


Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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HERBERT M. WOOLLEN 
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Los Angeles last month: 


It is the business of life insurance to preserve and conserve to fight against the 
general tendency of bolsheviks and others that would waste life and property, 
It would be better for all concerned if more of the life and fire insurance com- 
panies would put out more warnings against the teachings of the growing army 
of “reds.” In a country that is ruled by numbers instead of brains the weak 
minded should be constantly looked after. _ There should be as much sound argu- 
ment put out by the business men as there is fallacious by the demagogues, fora 
feather and a guinea fall with equal weight in a vacuum. ‘The strong minded 
should aid the weak who are influenced by clamor only, for, as Sir Walter Scott 
said, “The race of mankind would perish did they cease to aid each other,” 


During the first seventy-five years of the existence of the republic orators and 
statesmen influenced the political thought of the country, but now we have but 
few statesmen. Outside of the President of the United States two or three mem- 
bers of his cabinet and the Vice President, there are few statesmen in Washington. 
hose who make the laws are mostly politicians who keep their ears to the ground 
to find out what the changing mob wants and support any organized raid on the 
treasury. The present congress whose term expires on the 4th day of next March 
is the worst ever selected in the history of the United States. It supported 
every raid, It voted for the 20th amendment to the constitution of the United 
States to prohibit children from working before they are 18 years old, which 
amendment was supported by the labor trust; and if the preachers, who have 
abandoned the religion of Christ and want to make people good by law, which is 
the same as force or the sword, had have prepared their 21st amendment to the 
constitution ‘“‘to prohibit kissing in automobiles’’ the 68th congress would have 
voted for it even though it carried with it the creation of jobs for two million 
enforcement officers at public expense; and also if the labor unions had have 
prepared their 22nd amendment to the constitution, to help the labor trust, by 
making legal holidays of the birthdays of walking delegates, the 68th congress 
would have voted for it, 


It is the newspapers that influence political opinion now-a-days. You can 
tell what a man’s opinions are by knowing what he reads. The newspapers that 
inculcate right doctrines often have a dwindling circulation, while those that 
cater to popular prejudices greatly increase their circulation. ‘The newspaper 
is generally a money making institution, but the “‘yellow press’’ could not live 
without advertising and the publishers would be willing to sell space to their 
advertisers to influence right political thought and correct the tendencies toward 
bolshevikism, Advertisers instead of using commonplace ads could hire witty 
writers}Jwho would fill the space with that, which would entertain and at the same 
time correct the political thought of the readers. Charles Dickens corrected the 
evils of his day by the use of the simile, “‘hyperbole and irony changed the trend 
of thought of the English people.” 


In their efforts to form a labor trust, the labor unions are building a WALL 
OF HATE around the United States and causing much idleness, intolerance and 
crime, Intolerance which has been the curse of every age and state is now on a 
rampage in the United States. While the bolsheviks are teaching the hatred of 
capitalists, with the same zeal the labor unions teach us to hate the “foreigners”’ 
and they will soon have it so that an American cannot travel and be respected 
in a foreign country. ‘The foreigners will want to spring at his throat the same 
as the labor unions want to spring at the foreigner’s throat. 


The labor unions, an organized minority that only has a 2% following of the 
people of the United States have the small bore politicians “‘buffaloed”’ that is 
going in a circle. ‘They have passed a law prohibiting Chinese labor, who do 
necessary work that white men will not do, and who make the finest kind of house 
servants. A hundred thousand women in California today would like to have 
Chinese house servants to cook, do house work and take care of the children, 
so they would not have to eat out of paper bags and tin cans. One hundred 
thousand farmers in California today would like to have the polite, industrious 
and nimble fingered Jap to pick the fruit. Japs used to pick Mission olives for 
$20.00 per ton. White men will not pick by the ton, but by the day only, and 
it costs $60.00 per ton to have them picked by them and the farmers can only 
sell them for $50.00 per ton. 


While there are plenty of men for “white collar’ jobs in the United States, 
there is a great shortage of men to do the necessary “‘overall’’ jobs, but the in- 
fluence of the labor unions has caused congress to pass laws practically prohibit- 
ing immigration from Europe, the land of our forefathers, The farmers in the 
middle West would like to have Danes, Swedes, Germans, and others from 
Europe help on their farms so they would not have to employ I. W. W.’s. who 


reserve fraternal benefit society and is not operated for profit. 
and Endowments. 
and $300,000.00 with the state of California. 
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The reader of this page is invited to write to the undersigned for information concerning the Western Mutual Life Association. 
It issues all kinds of policies including Renewable Term, Ordinary Life, Limited Payment Life 
It carries the full reserve on every policy at 314% American Experience Table. 


THE WALL OF HATE 


The following is an extract from an address given at the 39th Annual Meeting of the Western Mutual Life Association, held i 


burn their grain as soon as it is in the stack, For fear that some Englishman 
Irishman or Scotchman will come to the United States who has labor to sell, our 
immigrations now provide that Canadians must show their birth certificates 
when they cross the line. ‘he Canadian tourists have some pride and sooner 
than going to that bother they go to the Bahama Islands, Havana or Rio Janeiro 
and the managers of hotels in California and elsewhere wait in vain for the 
tourists that do not come. 


It is a historical axiom that the greatest nations of the world were mixed 
nations and the mixing of nations in the United States is what has made it the 
great country it is up tothis date. Under the teachings of the political preachers 
and the labor unions this nation would soon become an effeminate and degenerate 
nation for a vigorous civilization has always depended for its development upon 
the crossing of many bloods. 


The teachings of the labor unions are contrary to the teachings of the great 
men of all countries in all ages. Industry will wipe out poverty. Idleuess will 
not. All the necessities and luxuries of life are created by labor and if labor is 
curtailed a lot of people must go without including the widows and orphans vf 
those who are trying to form the labor trust. 


“If little labor, little are our gains, 
Man’s fortunes are according to his pains.”’ 

Work is the antidote of evil. The labor of the body relieves us from the 
fatigues of the mind. ‘“‘Labor is rest from the sorrow that greets us; from al] 
the petty vexations that meet us.” 


As a part of the scheme to further the labor trust the 20th amendment pro- 
hibiting children from working until they are 18 years of age is the worst yet 
proposed. If children do not learn to work before they are 18 they will never 
be able to do anything but steal automobiles and rob banks afterwards, for 
“Satan finds some mischief still for idle hands to do.’’ The farmers are all 
against this amendment but it is not until recently that they have commenced 
to act. On December 10th last at Chicago, a convention of the Amercan Farm 
Bureau Federation passed resolutions opposing the child labor amendment to 
the constitution. This amendment was proposed by men with strong backs 
and weak minds like most measures sponsored by labor unions. It would take 
control of children from their parents, their natural guardians, and give it to the 
politicians in Washington. Under this amendment a farmer in Kansas might 
have to obtain permission from the bolshevik Senator of Montana before he 
could send his boy to milk the cows. Shakespeare said: ‘“Idleness doth hatch 
ten thousand more harms than the ills we know.”’ Laziness is the root of all 
evil and shiftlessness will enslave any youth. This world was never intended to 
be the home of the workless. Most of the men who are Captains of industry and 
have made a big success in life were raised on a farm where they learned to love 
work by commencing early in life. Horace said: ‘‘He who would reach the 
desired goal must as a boy suffer labor much.”’ Why deprive them of their chance? 


There is only a thin partition between liberty and despotism. An ignorant 
person can do a lot of damage like a bull in a china shop. We are grotesquely 
overgoverned. Too many laws have nullified the important Commandments 
of Moses, 


Capital is nothing but canned labor. The industrious laborer of today be- 
comes the capitalist of tomorrow; capitalists, warehouses, machinery, mills, 
railroads, steamships, etc., things that add several hundred per cent to the pro- 
ducing force of labor. When labor unions go too far and cripple capital, they 
add to the burdens of every living person by increasing the cost and making it 
difficult to satisfy his wants. The labor unionites cripple themselves when they 
cripple capital. When they destroy it they destroy themselves. Capital is 
like a ship at sea, and labor, the passengers aboard it. If capital is crippled, if 
the passengers stave in the boiler and cut down the sails, they are a long time 
in reaching their destination. If labor destroys capital, if the passengers destroy 
the ship, they all perish. The union between capital and labor should be as 
great as the union between the states that Longfellow had in mind when he 
wrote 

“Thou too, sail on, O Ship of State. 
Sail on O Union, strong and great, 
Humanity with all its fears, 

With all the hopes of future years, 
Is hanging breathless on thy fate.’ 


The Association is a legal 


It has $150,000.00 deposited with the Canadian Government 


In addition to the full reserve it has $800,000.00 surplus which belongs to the members to protect contracts. 


INDI 


GILBERT F. STEVENSON 


Secretary and General Manager 


LOS ANGELES, CALIFORNIA 
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Your Corner Insurance Company of New York 
In the world of Life Insurance Salesmanship may not be as ETHELBERT IDE LOW, President 
large as you would wish. BIG THINGS develop from small en ee eT aE 
beginnings and the WESTERN RESERVE LIFE INSUR- Premiums received during the year 1924. $8,003,453 
ANCE COMPANY, as a young and vigorous company would Payments to Policyholders aud their Beneficiaries in Death 
like to interest young and vigorous growing men in its plans ‘ Claims, Endowments, Dividends, etc. ................44. 6,321,524 
PROTRS A REL PN SEES go 50a SF a 5 ic: Av Pe SR Lae NTE wale ae sear Tag Phe 2,801,996 
and opportunities. Your letter will have careful and con- Actual Mortality 62.4°( of the amount expected. 
siderate attention. We have the opportunity for you. Insurance in Force Ai paeonmocrnoncrnae 2 7 
PRIMERA CAN SSOUS S55 a 21a: site erase ae cashew are eae oe 51,457,218 
J. H. LEFFLER, President, ne eee 
For Agency ‘anahe to 
JOHN W. DRAGOO, Secretary, GAYLORD DAVIDSON, GEORGE W. MURRAY, Supt. of Agents 
Agency Manager 256 BROADWAY NEW YORK 






































ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over $175,000,000.00 
Assets Over $12,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1, Liberal First Year Commissions 
2. Continuous Renewals—thus insuring an income for life 
to per Agents 
3. Real Home Office Cooperation 








WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 











CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
555 Asylum Street 

SRS. POST, - Manager 
R. ScHiRISTOPHER, Augtont U. S. Manager 


Hartford, Conn, 




















Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 





WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY ~<- = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 


; 





Sold by—DETROIT CASUALTY COMPANY = - DETROIT, MICH, 
(Same Management as Federal Casualty Company.) 

















Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 





Write for information relative to open territory. Have two 
or three with b 
desired. 











EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 

















NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
OT SO BiG to lose sight of 
individual Agents, and big 
n a C ——. to ve its acy 
sur. an olicyholders satisfac- 
nee ompany torily. SOME GOOD terri- 

tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





' DES MOINES, IOWA 


Two New Leaflets to help the Life Insurance Agent 
The Easy Way To Sell Life Insurance 


Selling Life Insuranceby Written Program 
By W. R. Letcher 


A successful life insurance Manager. 


The agent who reads these leaflets will add to his canvass 
many new points and at the same time he will add many new 
commissions to his income. Write for quantity prices. 


Send 40 cents for sample copies 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 























Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
Assets over 12,100,000 


Operates in Texas only 














WANTED 


State and District Managers in Ohio, Virginia, Kentucky: 
Maryland and West Virginia. 
Over 118% Solvent 
Legal Reserve—American Experience Table 
Waiver of Premium Clause 
Monthly Income 
Fraternal Benefits 
Organized October 27, 1868. 


GRAND LODGE A. O. U. W. 


OF WEST VIRGINIA 





established where change is 





1119-1121 Chapline Street Wheeling, W. Va- 
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ma 
ee 


Fg TEN 


OPEN 
Boise, 
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March 5, 1925 


THE SPECTATOR 


























= 


INCORPORATED 1871 


Life Insurance Company of Virginia 


= RICHMOND, VIRGINIA 
ins Issues the most liberal forms of ORDINARY 
on Policies from $1,000.00 to $50,000.00, 


with premiums payable annually, ijnkanmek: 
ly or quarterly, and 


RK INDUSTRIAL Policies from $12.50 to $1,000.00, 








[EEC CU Reamer ine tet 
Binbilitiess...2 + 01.063 
Capital and Surplus. . 
Insurance in Force... 
Payments to Policyholders................... 


with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1924 
te ashe etter cc V ead pe toenen cen eral ar ree ae $41,521,283 .17 
Recs pclepp aclsnarsy a ere aial Say wero 36,164,159 .74 


5,097,123 .43 


eee Geko te ah eteaet ene eran a eon 73, 540,675 .00 


3,036,319 .80 


Total Payments to Policyholders since 
CHEB ANEAR ELON ae. = ohces ol oa eeiteee ai Biel ae shars $35,784,215 .15 


JOHN G. WALKER, President 























OPENINGS AT 


i Boise, Idaho 

I Pocatello, Idaho 

| Rockford, III. 
Springfield, III. 


Fort Wayne, Ind. 


South Bend, Ind. 
Terre Haute, Ind. 
/ Burlington, lowa 


Davenport, lowa 
Mason City, lowa 
Pueblo, Colo. 


etwo | Louisville, Ky. 
nge is Grand Rapids, Mich. 
; Lincoln, Nebr. 


Billings, Mont. 
Great Falls, Mont. 
Helena, Mont. 
Missoula, Mont. 
— Columbus, Ohio 
Dayton, Ohio 
Springfield, Ohio 
Toledo, Ohio 
Amarillo, Texas 
a El Paso, Texas 
Houston, Texas 
Cheyenne, Wyo. 
1 Roanoke, Va. 





“Poor Richard” Said— 


“All that glitters is not gold.’’ 
Promises and ae ges may be 
made to ‘‘glitter’’—BU" 

The real gold that an reel contract puts 

into YOUR pants-pocket is the real measure 

of that contract. 
DURING 1924 THE RENEWAL 
INCOME PAID MINNESOTA 
MUTUAL AGENTS AVERAGED 

1. For Agencies less than five years old $3,500. 

2. For Agencies up to seven years old $6,000. 

3. For Agencies over Ten years old $25,000, 

REMEMBER THAT’S JUST RENEWALS! 
These men know how real gold glit- 
ters—and they know it paid them 
to aot and keep an Agency contract 
that is right. 

On Agency Matters Address, 


©. J. LACY 
2nd Vice-President. 


The Minnesota Mutual Life 
Insurance Company 


Saint Paul—‘‘Where the Great North- 
west Begins.’’ 


The Minnesota Mutual Now a $107,000,000 


ompany 





Indianapolis Life Insurance Company 
PURELY MUTUAL 
INSURANCE IN FORCE 


1905 $325,000.00 
1906 1,281, 909.92 
1907 2, 1 58, 315.63 
1908 2,344,449.12 
1909 3,037,135.59 
1910 3,760,237.61 
1911 4,451, 264.48 
1912 5,756,690.86 
1913 7,011,554.27 
1914 8,655,788 .49 
1915 10,231,921.21 


1916 
1917 
1918 
1919 


12,021,820.06 

13,665,053.54 
15,532 ,346.26 
20,456, 374.44 


27,006 ,018.90 
31,275,345.88 

ao 74 
40,882,131.98 
1924 46,628,369.17 


tain NET eae 
In 1923-24 the Company paid an EXTRA DIVIDEND of 20% 
to Policyholders in addition to the regular dividend. The 
regular dividend scale for 1925 has been increased on an average 


of 26% /Q- 
COMPANY OPERATING IN 
Indiana, Illinois, Michigan, Texas, Ohio, Minnesota, Iowa and 
Florida 
FRANK P. MANLY, President 


Owmrwrco 
NNN hd 
wre S 


1 

1 
1 
1 


JOSEPH R. RAUB, Secretary 









































‘““March’’, 











Pennsylvania, 


is wanted by an 


Remuneration satisfactory 


account for future. 


Care of 


An A-1 Opportunity 


Due to a desire to open up new agencies in 
an Agency Manager who 


must possess a sales past and background, 


“Old Line’’ Eastern mutual] 


Life Insurance Company for their York- 


Lancaster territory. 


at start with 


every opportunity to build large renewal 


Address (in confidence ) 


THE SPECTATOR. 











LAMAR LIFE INSURANCE COMPANY 


JACKSON, MISS. 
Financial Exhibit as of December 31, 1924 


ASSETS 


$1,267,191.78 
291, mo 01 


F a Lions re Loans ; 
U.S., County and Municipal Bonds. 
Loans to Policyholders secured by Reserve...... 
Loans secured by Stocks and Bonds. 
Real Estate owned by Company.... 
Cael it TOMES. ..3 oes cee cecien 
Premium Notes... 

Interest and Rents due and accrued 
Net deferred and uncollected premiums (secured by legal re- 
serve) r ible a ere avec 

All other Assets... 


37, 597 .21 


167,407.17 
15,591.25 


Gross Assets ites ‘ ecatieiaita . .$3,176,577 .57 
Less Assets not admitted. . : ere Were 20,547 .07 
Total Admitted Assets . $3,156,030 .50 


LIABILITIES 


Legal Reserve on all outstanding Policies..... 
Reserve for Death Losses incurred (Proofs not 
yet received) aa 
Réserve for Premiums and Interest p: aid in ad- 
Vance... : Sackas ; Sr ciate 14,730.79 
Reserve for Taxes : 8,000 .00 
Reserve for other L iabilities 56,680 .97 
Capital Stock , 
Unassigned funds 


$2,786,248 .74 


30,370 .00 


$130,000 00 
130,000 .00 


Surplus to Policyholders 260,000 .00 


$3, 1: 56,030. 50 
$37,619,703 .37 
Ps 7'844.619 .50 
. 12,080,621 .50 


Insurance in Force December 31, 1924 
Net gain during 1924......... wpe ater 
New Insurance paid for during 1924 Ea 


Assets have onvannbainnd See 


$97,000.00, Dec. 31, 1906, to $3,156,030.50, Dec. 31, 1924 


Total Imsurance in Force Dec. 31, 1924 


$37,619,703.37 
LAMAR LIFE INSURANCE COMPANY 


H. S. WESTON, C. W. WELTY, 
President. Vice-Pres. & Gen. Mgr. 


























THE SPECTATOR 











Inter-Southern Life Insurance Co. 


Louisville, Kentucky 


RESOURCES 

(1) Has on deposit with State Treasurers for the security of all policy- ° 
BRR her ee et cae La A te WY SRA en ca NCR ns Ge AR ae $ 7,517,647.18 
(2) Has loans to policyholders within policy reserves.................. 2,532,499.77 
(3) Bias other invested Assets... 56s 65555 be be ewe co eed von ede nave ews 568,720.16 
(4) Making total carefully invested securities covering all liabilities. . .$10,618,867.11 
(5) Over and above these resources the Company has invested capital 

and surplus for the further protection of policyholders amounting 

RD 55 teste h oT ARO eee Oe TR eee is gE ee ee RE ao kd Ao ae ee 902,976.17 
(G) -eiimictic toralrasseieiol... oss oss ct Soa sis aa ncn hes Beas ee $11,521,843.28 

Insurance In. Force ‘i . 5 $102,408,409.00 


DIRECTORS 


JAMES B. BROWN, 
President National Bank of Kentucky, 
Chairman of the Board Inter-Southern Life Insurance Co. 


Louisville, Ky., 


JAMES C. STONE, Lexington, Ky., 
President Burley Co-operative Marketing Association 
COLONEL C. C. MENGEL, Louisville, Ky., 
President The Mengel Company. 

E. J. O’BRIEN, JR., Louisville, Ky., 
Vice President E. J. O’Brien & Company. 

J. GRAHAM BROWN, Louisville, Ky., 


President Brown Hotel Company, 
President W. P. Brown & Sons Lumber Co. 
WALTER I. KOHN, Louisville, Ky., 
President Herman Straus & Sons Company. 

T. B. WILSON, Louisville, Ky., 
Vice President and General Manager Louisville Gas and Electric Co. 
B.S. WASHER, Louisvillle, Ky., 

Lawyer, 
Vice President Herald-Post Company, 
Vice President Kaufman-Straus Company.. 
DONALDSON, Carrollton, Ky., 
President First National Bank of Carrollton, 

Second Vice President Inter-Southern Life Insurance Company. 
EARL S. GWIN, Louisville, Ky 
President Lincoln Bank and Trust Company. 

WILLIAM FE. MASSEY, Louisville, Ky., 
President Ryan-Hampton Tobacco Company. 


JUDGE J. A. 





JAMES F. RAMEY, Touisville, Ky., 

Secretary-Treasurer Fidelity Life and Accident Insurance Company. 

ELLSWORTH REGENSTEIN, Cincinnati, O 

Chairman of the Board, Central Savings Bank and Trust Company, 
Newport, Ky. 


EDWARD F. PETER, 


' Louisville, Ky. 
Director Liberty Insurance Bank. 


D. C. STIMSON, Owensboro, Ky., 
President D. C. Stimson umber Company. 
Ci. 1 BIT CHCOCK, 
President The Insurance Field Company. 
W. B. STANFIELD, 


Louisville, Ky., 


Mayfield, Ky., 
E Lawyer. 
GEORGE G. SUMMERS, Wichita Falls, Tex., 
Manager for Kastern Capitalists. 
M. M. PARRISH, 

Florida State Manager 
JAMES R. DUFFIN, Louisville, Ky., 
President Inter-Southern Life Insurance Company. 

W. W. MOORE, Louisville, Ky., 
First Vice President Inter-Southern Life Insurance Company. 
STANLEY REED, Louisville, Ky., 
Secretary Inter-Southern Life Insurance Company. 

C. B. NORDEMAN, Louisville, Ky., 
Assistant Secretary Inter-Southern Life Insurance Company. 


Gainesville, Fla., 


Inter-Southern Life Insurance Company. 














PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 











Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 


LOUISVILLE, KY. 
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